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NEED A PRESSING ONE 


FORMULATING A PLAN. 


Special Committee of the Eastern Un- 
ion to Attempt Reformation of 
Conditions at Washington. 


Fire underwriting conditions at 
Washington, D. C., having been al- 
lowed to drift to a point where radi- 
eal action is required, a special man- 
agerial committee of the Eastern Un- 
ion will visit the city within a day 
or two, and study the situation at 
close range before making recom- 
mendations for reform. 

Washington has long been a thorn 
in the flesh of the outside company 
manager, who found the preferred 
business of the city (constituting 
about 90 per cent. of the total risks) 
so completely in the hands of the 
local institutions, through close affi- 
liations with banking interests, as to 
render it impossible for outsiders to 
get a share of it. In an effort to se- 
cure a part of the business, the Con- 
tinental over a year ago, left the local 
board and advertised its willingness 
to write dwelling risks at rates far 
below the prevailing tariff. Some 
months later the Underwriters’ Asso- 
ciation of. thea Middle Department, 
which has jurisdiction over the terri- 
tory, authorized a reduction of fifty 
per cent. in the rates, and the fact 
was broadly heralded. So far as 
attaining the desired result 
the movement in both cases 
was a complete fizzle, the Washing- 
ton companies continuing to hold the 
business at the old figures. One after 
another of the outside companies left 
the local board, those ran outside 
numbering at least twenty-five. The 
latest office of prominence to refuse 
to permit its dailies to be stamped, 
is the Niagara, represented in the 
Phillip’s agency. 

Washington agents have always 
contended for independent govern- 
ment, maintaining that conditions in 
their field were not thoroughly under- 
stood by the Underwriters’ Associa- 
tion of the Middle Department and 
consequently improperly handled by 
that organization. Not a few head 
office managers coincide with this 
contention of the local men, and the 
idea of an independent board for the 
Capitol City finds numerous support- 
ers among company executives. On 
the other hand, there are those who 
insist that the reform program of the 
Middle Department launched some 
time ago, has not been given a fair 
opportunity to demonstrate its worth. 

The managerial committee having 
the Washington situation in charge 
is made up of Manager Crosby, of the 
Royal Exchange (chairman); Man- 
ager Babb, Northern Assurance; 
President Damon, Springfield Fire & 
Marine; Secretary Smith, German 
America and Secretary Williams of 
the Aetna. 





Divided Between American Compa: 
nies and London Lloyds. 


One of the New York borkerage 
firms specializing on railway lines 
managed to capture from the Cana- 
dian offices the $2,000,000 line of the 
Temiskaming and Northern Ontario 
Railway. Sixty per cent of the bus- 
iness was placed with stock compa- 
nies here, the balance going to Lon- 
don Lloyds. The rate is said to be 
45 cents. 





New York and Boston, Thursday, October 24, 1907. 
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{RECENT LIFE LEGISLATION 


VALUATIONS A AND SURPLUS. 
Drastic Measures ™ Western and 
Southern States Covering Con- 
tingency Reserves. 
of last week reference 
the 
entitled “Recent Insurance 
tion,” read by E. E. Rhodes, mathe- 
matician of the Mutual Benefit Life 
at the fall meeting of the Actuarial 
Society held in Two of the 
subjects discussed by 
those of “Valua- 
tions” and “Contingency Reserve.” 

Upon the former subject, he said: 

“In California, Colorado and Illinois 
policies issued after January Ist, 1908, 
are to be valued on the basis of net 
premiums by the American Experi- 
ence Table of Mortality and interest 
at 3 1-2 per cent. yearly 

“In Michigan and 
cies may be issued 
more than one preliminary term 
insurance, by the incorporation there- 
in of a clause on the of the poli- 
cy distinctly specifying that the first 
vear’s insurance is term insurance. 
If the premium charged for the term 
ins surance under a limited payment 

e or endowment preliminary term 
providing for the payment of 
thereon in less thar 
from the date of the 
that charged for like 
20 payment life pre- 
policies of the same 
company at the eserve 
thereon at the end of any vear includ 
ing the first, shall not be less than 
the reserve on a 20 payment life pre- 
liminary term issued in the 
Same year and at the same age, to- 
gether with an amount which shall 
be equivalent to the accumulation of 
a net level premium sufficient to pro- 
vide for a pure endowment at the end 
of the premium payment period equal 
to the difference between the value 
at the end of such period of such 20 
payment life preliminary term policy 
and the full reserve at such time of 
such a limited payment life or endow- 
ment policy Illinois has a similar 
provision affecting only limited pay- 
ment life policies. 

“In North Dakota and 
ginia the provision is the 
Michigan and Tennessee, 
if the premium charged 
surance on any 
ary term policy 
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West Vir- 
same as in 
except that 
for term in- 
endowment prelimin- 
exceeds that charged 
for insurance under whole life pre- 
liminary term policies of the same 
company, or if such is the case under 
a limited payment life preliminary 
term policy providing for the payment 
of all premiums thereon in less than 
twenty vears. the reserve under such 
policies at the end of any year, in- 
cluding the first, shall not be less than 
the reserve on a whole life prelim- 
inary term policy issued in the same 
year and at the same age, together 
with an amount which shall be equiv- 
alent to the accumulation of a net 
level premium sufficient to provide 
for a pure endowment at the end of 
the premium payment period of such 
a whole life preliminary term policy 
and the full reserve at such time o 
such a limited payment or endow- 
ment policv. In West Virginia poll- 
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perience Table and 3 1-2 per cent. in- 
terest. 

“In Minnesota policies may provide 
for not more than one year prelim- 
inary term insurance, and shall be 
valued accordingly if the following 
clause is incorporated therein: ‘The 
first year’s insurance under this poli 
cy is term insurance.’ 


New Jersey Requirements. 


“In New Jersey in case of policies 
issued after 1907 a modified net re- 
serve plan is to be used under certain 
conditions. Under this plan, in case 
of a policy having a net premium 
equal to or greater than the net pre- 
mium at the same age for a continu- 
ous premium whole life policy, the 
reserve for the first year is found by 
reducing the usual net reserve (Ame. 
rican Experience 3 1-2 per cent.) by 
the excess of the reserve for the or- 
dinary life policy over that for a one- 
year term policy at the same age. For 
the second year the usual reserve is 
diminished by five-sixths of the afore- 
said excess; for the third year by 
four-sixths; for the fourth year by 
three-sixths; for the fifth year by two- 
sixths; for the sixth year by one- 
sixth. In case of any policy having a 
net premium less than that of the or- 
dinary life policy, the usual reserve 
for the first year is reduced by the 
excess of the usual reserve over that 
for a one-year term policy; for the 
second year the usual reserve is re- 
duced by three-fourths of the above 
mentioned excess; for the third year 
by one-half; and for the fourth year 
by one-fourth. Subject to the above, 
no policies issued after December 31, 
1907, shall be valued as term insur- 
ance if the premiums charged for 
term insurance exceed those charged 
by the company for like term insur- 
ance under any other form of policy. 
The Commissioner of Insurance may 
accept the valuation of the depart- 
ment of any other state when made 
upon a specified basis according to 
which the reserves shall be at least 
as large as if they had been comput- 
ed wpon the basis prescribed by the 
New Jersey law, if the insurance of- 
ficer of the other state or country ac- 
cepts the certificate of valuation of 
the New Jersey Commissioner, or if 
the insurance officer of any other 
state by express requirement of law 
shall have made yearly, for not less 
than thirty years past, valuations of 
policies of companies transacting 
business in such state. The modified 
net reserve plan is not to be em- 
ployed in valuing the policies of any 
company which has premium reserves 
amounting to four hundred millions 
of dollars or more, and as to other 
companies, its application after De- 
cember 31st, 1910. shall be subject 
to the following limitations: If the 
reserves amount to twenty-five mil- 
lions on December 31st, 1910, or at 
the close of any year thereafter, the 
plan shall not be employed in the 
valuation of the endowment policies 
of such company issued in any suc- 
ceeding year; and if the reserves of 
any company are found to amount 
to fifty millions of dollars on Decem- 
ber 31st, 1910, or at the close of any 
year thereafter, the plan shall not 
be applied to the valuation of any 
policies thereafter issued. Request 
for the application of the plan must 
be filed with the Commissioner of In- 
surance not later than March 31st, 
and such request when made shall 
be considered as continued for suc- 
ceeding years, unless the company 
shall withdraw such request. The re- 
quest shall be accompanied by an 
agreement on the part of the com- 
pany that the sum of the expenses in- 
curred and payable wholly in connec- 
tion with the first year’s premiums on 
policies issued in the year, including 
commissions, agents’ salaries, or oth- 
er compensation based on new bust- 


ness, agents’ advances, and medical 
fees and a proper share of other ex- 
penses, together with the modified 
mean net reserves to be held for such 
policies, shall not exceed the total 
amount of said first year’s premiums 
including premiums deferred or in 
course of transmission, and also that 
the aggregate expenses in each calen- 
dar year shall be so regulated that 
the percentage of such expenses upon 
premiums received in such year shalt 
be less than when similarly computed 
for the calendar year next previous. 
In reckoning such aggregate expense, 
investment expenses not exceeding 
one-fourth of one per cent. of the 
mean invested assets at book value, 
and taxes on real estate and other 
necessary outlays, exclusively con- 
nected with real estate, shall not be 
included. Companies shall, not later 
than the first day of February, file 
with the commissioner an_ exhibit 
showing how far it has fulfilled its 
agreement as to the calendar year 
next previous, and if the commission- 
er after due notice and hearing shall 
consider that the company has failed 
to make a reasonable and proper com- 
pliance with its agreement, he shall 
notify it that the modified net reserve 
plan will not be applied to the valua- 
tion of policies of said company is- 
sued during the previous year and in 
succeeding years. 

“In Oregon the valuation shall be 
made on the American Experience 
Table with 4 1-2 per cent. interest, or 
upon the Actuaries’ Table with inter- 
est at 4 per cent., or according fo the 
select and ultimate method on the 
basis that the rate of mortality dur- 
ing the first five years shall be calcu- 
lated according to the following per- 
centages of the rates shown by the 
American Experience Table, viz.: 
first insurance year, 50 per cent.; sec- 
ond, 65 per cent.; third, 75 per cent.: 
fourth, 85 per cent.; and fifth, 95 per 
cent.; or according to the preliminary 
term plan. or modified preliminary 
term plan.” 


Contingency Reserve. 


Speaking of the requirements in 
some States as regards contingency 
reserves, or surplus, Mr. Rhodes said: 

“In Minnesota a company may ac- 
cumulate and maintain in addition to 
the capital and surplus contributed 
by stockholders, and in addition to 
the net values of its policies, a con- 
tingency reserve not exceeding the 
following percentages of said net val- 
ues: If the net values are less than 
$100,000, 20 per centum thereof, or 
the sum of $10,000, whichever is 
greater; when said net values are 
greater than $100,000, the percentage 
thereof measuring the contingency 
reserve shall decrease half of 1 per 
centum for each $100,000 of such net 
values up to $1,000,000; when said 
net values are greater than $1,000,000, 
but do not exceed $25,000,000, the con- 
tingency reserve shall not exceed 15 
per centum thereof; when said net 
values are greater than $25,000,000, 
but do not exceed $50,000,000, the 
contingency reserve shall not exceed 
121-2 per centum thereof; when said 
net values are greater than $50,000,- 
000, but do not exceed $150,000,000, the 
contingency reserve shall not exceed 
10 per centum thereof; -when sreater 
than $100.000,000 but not in excess of 
$150,000,000, 71-2 per centum; when 
greater than $150,000,000, the conting- 
ency reserve shal not exceed 5 per 
centum thereof. A company may 
maintain any accumulated conting- 
ency reserve although for the time 
being it may exceed the maximum 
percentage, but may not add to the 
contingency reserve when the adili- 
tion will bring it beyond the maxi- 
mum percentage. The commissioner 
may permit acompany to accumulate 
and maintain a contingency reserve in 
excess of the limitation for a pre- 
scribed period, not exceeding one 


year under any one permission. This 
law does not apply to a company do- 
ing exclusively a non-participating 
business. 


Laws Without Justification. 


“In Montana, North Dakota, Ten- 
nesee, and West Virginia, a company 
may accumulate and maintain in ad- 
dition to the amount of capital and 
surplus contributed by stockholders, 
or if there be no capital stock, in ad- 
dition to the $100,000 of required sur- 
plus and in addition to the amount 
of the net values of its policies and 
the amount of the net values of its 
policies and the amount of temporary 
capital stock. if any, a contingency re- 
serve not exceeding the fol- 
lowing respective percentages of 
the amoun tof the net’ val- 
ues: when the amount of the net 
values is less than $100,000, 20 per 
cent. thereof; or the sum of $10,000, 
whichever is the greater; when the 
amount of said net values is more 
than $100,000, the percentage thereof 
measuring the contingency reserve 
shall decrease 1-2 of 1 per centum for 
each $100,000 of the amount of said 
net values up to $1,000,000; 1-2 of 1 
per cent. for each additional $1,000,000 
up to $10,000,000; 1-2 of 1 per cent. 
for each additional $2,500,000 up to 
$20.000,000; 1-2 of 1 per cent. for each 
additional $5,000,000 up to $50,000,- 
000; 1-2 of 1 per cent. for each addi- 
tional $25,000,000 up to $75,000,000. 
If the amount of said net values 
equals or exceeds the last mentioned 
amount, the contingency reserve shall 
not exceed 5 per centum thereof. The 
provisions for continuing to hold the 
contingency reserve accumulatel and 
authorizing the commissioner to per- 
mit a company to accumulate and 
maintain a contingency reserve in 
excess of the limit, are the same as 
in Minnesota; and as in Minnesota, 
the law does not apply to a company 
doing exclusively a non-participating 
business. 

“in North Dakota the law does not 
exclude $100,000 of surplus of a mu- 
tual company in ascertaining whether 
the contingency reserve is within the 
limitation. 

“However much or little can be 
said in justification of other laws re- 
ferred to in this article, these particu- 
lar laws are utterly without justifica- 
tion.” 


Nebraska License Refused. 





The Bankers Life of this city has 
been refused a license to do business 
in Nebraska. Speaking of the refusal, 
Insurance Deputy Pierce said: 

The Bankers Life of New York 
was refused a license by this depart- 
ment for the reason that :t believes 
from information received taat the 
control of the company is of such a 
character as to be inimical to the 
best interests of the policyholders. 
Reports sent to this department show 
that although the Bankers Life of 
New York is solvent, its reputation is 
not good as to the treatment of the 
policyholders and as to the character 
of its policy contracts. The reports 
also show a lack of promptness on 
the part of the company in settling 
its claims, and extravagance on the 
part of the management, 





To Address Chicagoans. 





John M. Holcombe, president of the 
Phoenix Mutual Life, will address the 
Chicago Life Underwriters’ Associa- 
tion Tuesday evening, October 29. Be- 
ing a man of broad-guaged ideas, with 
a comprehensive knowledge of the 
life insurance situation, it may truly 
be said that there is a treat in store 
for the Windy City field men. 





October 24, 1907. 


PROMOTION FOR A. A. DREW. 





Elected Superintendent of Agents For 
Mutual Benefit Life—Merit 
Rewarded. 





The Mutual Benefit Life announces 
the appointment of A. A. Drew as 
superintendent of agents of the com- 
pany. It is a decided honor to be 
selected for such an important posi- 
tion with an institution like the Mu- 
tual Benefit, first because of its ex- 
cellent standing in the life insurance 
field. and second, because merit would 
be the prime factor in deciding the 
action. 

Mr. Drew is a native of Missouri, 
as some students of life insurance 
who have attempted to demonstrate 
their side of the case to his satisfac- 
tion, are aware. He was educated in 
the public schools of St. Louis and 
at the age of 15 secured a position 
with the Pennsylvania Railroad in 
that city. He remained in the rail- 
way service for fourteen years, re- 
signing as Chief Clerk of the Passen- 
ger Department of the Texas & Pa- 
cific, to engage in life insurance work. 
After several years’ service with the 
Fidelity Mutual Life he engaged with 
the Mutual Benefit as a solicitor in 
the St. Louis agency. Subsequently 
he was appointed general agent of the 
Prudential at Dayton, Ohio, and later 
transferred to the home office of the 
company as assistant to George B. 
Speer, then manager of ordinary 
agencies. This position he occupied 
for about three and one-half years, re- 
signing January 1, 1903, to become 
editor of “The Pelican,” published by 
the Mutual Benefit. In this work, 
which was continued until a few 
months ago, Mr. Drew showed an in- 
timate and comprehensive knowledge 
of life insurance affairs, and a pro- 
found spirit of loyalty to company. 

In reading over this mention of Mr. 
Drew and his period of service, one 
might gain the impression that he is 
an old man, which is not a fact. On 
the contrary, the best side of life is 
still before him. Young, energetic 
and well equipped for his new duties, 
he will be heard from as one of the 
leaders in agency work. 


Capital Stock Increased. 





At a special meeting of the stock- 
holders of the Florida Life, October 
15, it was decided to increase the 
capital stock from $1,000,000 to an 
authorized capital of $2,000,000. Presi- 
dent M. D. Johnson stated to those 
present that the object was for the 
purpose of enabling the company to 
expand its business and operate in 
new territory embracing several of 
the Southern States, and to also au- 
thorize the erection of a modern home 
office building for the company upon 
its valuable lot on East Forsyth 
street, opposite the city hall. The ad- 
ditional stock is to be offered to the 
original stockholders in pro rata 
amounts up until the 10th of Novem. 
ber next at a premium, then the re- 
mainder not subscribed for will be 
sold in other States, 

Mutual Benefit in Chicago. 

A meeting of the Illinois agents of 
the Mutual Benefit Life will be held 
at Chicago, October 30, at which will 
be present E. E. Rhodes, mathema- 
tician, and A. A, Drew, superintend- 
ent of agents, representing the home 
office. General Agent R. D. Bokum 
is busily engaged arranging a suit- 
able program for the occasion. 





The receiver of the German Nation- 
al of Chicago announces that there 
remains only fifteen San Francisco 
claims unsettled. When these are 
disposed of, the agreement as regards 
settlement of the German of Freeport 
claims will be carried out. 
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J. I. D. BRISTOL CRITICIZED. 
Ex-President McMullen Makes Charge 
of Policy Twisting—Former 
Makes Reply. 


F. E. McMullen, of Rochester, ¢x 
president of the National Association 
of Life Underwriters’ has addresse! 
a letter to John I. D. Bristol, general 
agent of the Northwestern Mutual 
Life in this city relative to twisting 
life insurance, which is as fcllows: 

“Your circular letter of September 
20th, setting forth the advantages to 
agents employed by you of your boil- 
ed down “Route Directory,” and mak- 
ing certain suggestions as to how 
large amounts of business may be 
secured by your system, received. As 
I know quite a number of managers 
and general agents in Rochester and 
other cities received a similar letter, 
it would seem that your campaign for 
agents was quite general. 

“I believe in systematic work, and 
have no doubt your directory is a 
great help to your solicitors. I do 
not, however, believe any man is 
justified in building up his business 
by deluding his prospective clients 
ard tearing down the business of his 
competitors as is suggested in the 
first paragraph on the second page 
of your letter, which reads as fol- 
lows: 

“‘Following the tremendous life in- 
surance upheaval, large policyhold- 
ers are naturally talking with life in- 
surance men about the improvements 
in the business, the new conditions, 
and wondering if they can in any way 
better their policy contracts. The 
larger insurants—lines of $100,000 to 
$1,000,000—know that the only life in- 
surance they kave under their Ton- 
tine policies is the difference in their 
face and the guaranteed reserve val- 
ue to be paid in the next few years. 
These policyholders are naturally 
wondering how much these reserves 
would earn in their business, or—as 
so much has been said adversely to 
Tontine policies—how much annual 
dividend life insurance the interest on 
these reserves would carry. They 
are also—with so much said recently 
about life insurance in general—figur- 
ing with agents of various compan- 
ies as to how much more protection 
a combination of new annual dividend 
life insurance, with the old reserves 
at a good rate of interest on a profit- 
able business investment basis would 
afford,’ 

“T do not believe that ‘policyholders 
are naturally wondering how much 
the reserves on their policies would 
earn in their business, or—as so much 
has been said adversely to tontine 
policies—how much annual dividend 
life insurance the interest on these re- 
serves would carry’—without having 
had their curiosity aroused by an un- 
scrupulous ‘twister.’ having at heart 
his own selfish designs rather than 
the interest of his prospective clients 
er that of his brother agent 
hovse he is trying to dismantle. 

“You know as weil as I do that, as 
a general rule, with rare individual 
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THE EASTERN 


invested to greater advantage? Why 
not annual dividend policies having 


equal available reserves? Does your 
suggestion include large insurants 
who hold tontine policies in your 


own company and who are looking 
forward in joyful anticipation to the 
fulfillment of the attractive estimates 
of dividends or profits? 

“Your company has millions of ton- 
tine insurance in force (possibly your 
agency did not write any of it) and 
I think would point out to a policy- 
holder proposing to surrender one of 
its tontine policies, that by so doing 
he would lose his tontine dividend 
accumulation to date in addition to 
the surrender charge and other ad- 
vantages above referred to. No, Mr. 
Bristol, your bait does not attract 
me, as I belong to that class of life 
insurance men who believe in a 
square deal, and have been working 
for years, through our association 
movement to bring about honorable 
field methods.” 

Bristol Replies. 

Replying to Mr. McMullen’s 
slaught, Mr. Bristol said: 

“The statements in my Agents’ Bul- 
letin of September 20, upon which 
you place a twisting construction in 
your lengthy letter of the &th inst 
(absence preventing an earlier reply) 
refer wholly to the consideration by 
large insurants of the reserve under 
their tontine policies ‘to be paid in 
the next few years.’ The fact of such 
general consideration, and the cases 
mentioned, which you fail to quote or 
refer to, of the anticipation of such 
reserves in the way of policy loans. 
implies the retention of these policies 
in force until maturity for their guar- 
anteed whole reserve cash surrender 
value option. All of this is the very 
antithesis of ‘twisting.’ Then, again, 
these large pojicyholders—lines of 
$100,000 to $1,000,000 to which the 
Bulletin refers—are too intelligent to 
be misled by any ‘twisting’ figures, 
which the most ingenious and un- 
scrupulous ‘twister’ (so often describ. 
ed of late by agents having the inter- 
est of the dear policyholder so much 
at heart) could possibly make. 

“T fully agree with you as to there 
being legitimate cases of ‘twisting.’ A 
very few of these, comparatively just 
now, are detailed in the enclosed 
‘Twisting Circular.’ ” 


on- 





UNDER OFFICIAL REVIEW. 


Provident Savings Life Being Exam- 
ined by Actuary Wolfe for Col- 
orado Insurance Department. 


At the request of Superintendent 
of Insurance Rittenhouse, of Colo- 
rado, Actuary S. H. Wolfe, of New 
York. on Thursday last began an ex- 
haustive examination of the Provi- 
dent Savings Life of this city. 
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ITS DANGERS AND BENEFITS. 





Has State Supervision Been Carried 
Too Far?—Why it Was 





Necessary. 
In the Massachusetts report just 
received, Insurance Commissioner 


Cutting discusses at some length the 
question of State supervision of in- 
surance. He points out a prevailing 
opinion that the desire for paternal 
control in regulating insurance af- 
fairs has already gone too far: that 
in transferring the direction of com- 
panies from home offices, individual 
initiative is destroyed, progress im- 
peded, new fields left unexplored, and 
in fact, no incentive given for gener: 
al improvement. On the other hand 
he points out some of the great bene- 
fits which have resulted from State 
supervision. He says: 

“It must not be overlooked that 
the outcry made by the officers of 
certain insurance companies and their 
adherents has led many to ask wheth- 
er State supervision has not of late 
gone too far or is not in danger of 
going too far in its paternal control 
This is a question specially pertinent 
for legislators to consider. The charge 
is that there is grave danger of mak- 
ing State supervision so drastic and 
complete as to give the direction of 
the affairs of insurance companies 
into the hands of the Insurance Com- 
missioners, thus limiting the power 
of the officers so that they cannot ex- 
ercise their business judgment ex- 
cept in unimportant matters, where 
they are not hampered by the law or 


its representatives. Individual init- 
iative would thus be destroyed, pro- 
gress impeded, new fields left unex- 


plored, discoveries of better methods, 
new forms and new adaptations of 
old be discouraged, and the insurance 
business would run on a dead level, 
with the twenty-first century no im- 
provement over the twentieth except 
so far as the State might overcome 
official inertia and in its slow way 
make a departure from established 
practices. 
Possibility For 
“Then, too, there is 
other disquieting view of what 
take place when an Insurance Com- 
missioner has authority to do more 
than see to it that an insurance com- 
pany has the assets which it claims 
and that it has correctly reported its 
liabilities. He can, if he chooses and 
is a corrupt man, or may unknowing- 
ly if an ignorant one, use his author- 
ity in such a way as to ruin a com- 


Harm. 
presented an- 


may 


pany, thus not only destroying its 
value to its stockholders, but, if a 
life company, doing incalecuable in- 
jury to its policyholders, some _ of 
whom could not. obtain insurance 
elsewhere. These considerations in- 
spire the question whether it is not 
going too far to bestow such power 
on any individual whose endowment 


in respect to intellect or judgment or 
virtue cannot at best be any higher 
than that of a human being. Will 
not companies, and even the public, 
suffer through his faulty judgment? 


‘Excellent Agency 
Positiony ..... 


In three good States are open for 
up-to-date life managers and per- 


For particulars send age, occup- 
tion, reference and address 


“AGENGY,” In care of EASTERN UNDERWRITER 
105 William St., New York 


The New Policies 
(1907) 
Of the 


Equitable Life 


Of Iowa 


Are up-to-date in every re- 
spect,—including provisions 
for 
Days of grace; 
Change of Beneficiary; 
Annual Loan and Cash Values; 
Extended Insurance; 
Payment in Instalments, 
Limited or Continuous. 
Agents wanted in unoccupied 
territory. Write the Home 
Office, Des Moines, Iowa. 


May he not be narrow and prejudic- 
ed and revengeful? May he not have 
favorite companies? May there not 
be discrimination in favor of pet com- 
panies, and all this without any in- 
tention of unfairness or of weighing 
one company in different scales from 
those used in weighing another? 
A Distasteful Picture. 

“All of these things could be done, 
it is true, and a hundred other things 
which first and last insurance com- 
missioners have been charged with 
doing since supervision by commis- 
sioners first began. Altogether, it 
makes a picture distasteful to pro- 
gressive people,—this sketch of a fu- 
ture without progress, because the 
motive for improvement is destroyed; 
and without a feeling of confidence, 
because the commissioner has the 
power to hamper the development 
and even to wreck the enterprises of 
others, and may wilfully or ignorant- 
ly exercise it. This picture has been 
drawn many times in the past year 
or two, and it will doubtless be drawn 
many times in the years to come, for 
not in all cases will insurance super- 
vision be so exemplary that’ the 
sketch will not be, in its outlines at 
least, recognized as a likeness. 

The Other Side. 

the same time that we 
to the critics of supervis- 
ion of insurance affairs, it is well 
also to what are the off-setting 
advantages of supervision, and con- 
sider whether it has gone too far, or, 
after all, not far enough; whether the 
law should set up more bounds, and 
leave for the discretion of an 
official: whether the failures of su- 
pervision have been from too ener- 
getic and thorough administration, 
or from lax and inefficient methods; 
whether the new laws of this Com- 
monwealth are a menace to the true 
interests of other States growing out 
of the disclosures of the _ interior 
workings of some of the companies 
mean progress toward better things, 
or retrogression. These are import- 
ant questions for the makers of laws 
to consider, as well as for those who 
are charged with the responsibility 
of administering them and proposing 
amendments wherein they may be 
found to be faulty. Without any at- 
tempt at an elaborate discussion of 
these questions, or even to consider 
most of them, a few observations are 
submitted. 

Laws Should Benefit Public. 
‘It will doubtless be agreed at the 


“But, at 
give heed 


see 


less 


outset that as an abstract proposi 
tion such laws should be made as are 
for the public good. As a rival to 


that public good, the law should know 








no person, no-corporation, no asso- 
ciation, no business interests. If, on 
the contrary, the evils of such su- 
pervision neutralize its benefits by 


deadening private enterprises or in~ 


other ways, then it should be swept 
away. Undoubtedly there was some 
reason at the outset why the Com- 
monwealth of Massachusetts, for ex- 
ample, undertook to supervise insur- 
ance companies, It could not have 
been a mere matter of whim, or the 
humor of the hour. Why was it that 
the standing of such corporations 
came to be investigated rather than 
that of cotton mills or other manu- 
facturing corporations, or, indeed the 
business of the man who sells dry 
goods instead of insurance? We can- 
not suppose that this happened by 
mere chance; and, without learning 
from the records what the actual rea- 
sons were, we would naturally think 
that there had been some abuses of 
the public which individuals in their 
dealings, with companies found it 
hard to correct. This was the fact. 
“Why Supervision Was Necessary. 
“A perusal of the available records 
of fifty years ago will show that 
many of the insurance companies 
were, aS one person has put it, or- 
ganizations to receive premiums but 
not to pay losses. Many were weak, 
poorly managed from the policyhold- 
ers point of view, and, indeed, such 
institutions as would not be tolerated 
in the business in these days of su- 
pervision. The fact was that no per- 
son knew whether his policy was 
good for anything or not, because he 
could not find out the condition of 
the company to which he entrusted 
his premium. There were then no 
uniform tests of solvency, and rogues 
could organize companies and dress 
them up so as to appear to be far 
more attractive than the companies 
conducted by honest men. The pub- 
lic losses, especially in fire insurance, 
(n account of the inability of com- 
panies to pay their obligations, were, 
comparatively speaking, quite large. 
To obtain relief from this state of 
affairs, it was proposed that the Com- 
monwealth undertake to procure for 
the public reliable information about 
these corporations which had caused 
so much loss and trouble. So State 
supervision began with insurance 
companies because of a need for it, 
cr of some other method of protec- 
tion, just as in these days there were 
abuses which led’ to the enactment 
of pure food laws, with provisions for 
the supervision of the business of 
preparing and selling food products. 
Business Now More Complex. 
“But, if supervision of insurance 
companies was needed then, when 
business affairs were less complex 
and when there was no such lack ot 
time for investigation by the individ- 
ual as now, how much more need in 
those days of some system of co-op- 
eration on the part of the public, by 
which the individuals who comprise 
it may have the advantage of the 
‘ information that one or more per- 
sons delegated for that purpose may 
obtain about the soundness of the 
companies seeking patronage and 
their methods of doing business. It 


will be admitted generally, it is be- 
lieved, that on the whole insurance 
companies of all kinds are stronger 


and better conducted than they were 


before supervision began, and are 
yearly growing stronger. Forty years 
ago, when supervision was in its 


tender age, the contraction of enter- 
prise and values and interest rates 
following the close of the war of the 
rebellion was followed by numerous 
failures of life insurance companies; 
but the shock of the New York in- 
vestigation and the consequent im- 
pairment of confidence, and then the 
vreat fall in securities, have not as 
vet carried a life company to the 
wall, which shows that, although 
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there were bad spots, the business is 
sound at the core, which in the minds 
of some commissioners was all that 
the State Commissioners was design- 
ed to secure. Then, too, take the 
modern great catastrophes like the 
Baltimore and the San _ Francisco 
fires——how few companies succumb- 
ed to the tremendous calls upon their 
vaults? Thirty or more years ago 
on account of lesser losses many 
more companies went out of exist- 
ence. This fact tends to show that 
the seeming strength has been real 
strength, which in many cases, it is 
true, and perhaps most, was due to 
the honest and inflexible determina- 
tion of the officers of the companies 
to keep them sound and solid, but in 
some cases, aS every department 
which attempts to really supervise 
knows, is due to the fact that they 
were held up to a proper standard 
by constant oversight.” 





KNIGHT FOR PHILADELPHIA. 





Prudential Transfers Star Manager 
to Quaker City—Pipes & Foehl 
Successors. 





The Prudential Ordinary depart- 
ment announces an important man- 
agerial change in the Pennsylvania 
field, to take effect January ist. On 
that date, Charles B. Knight, for the 
past seven years manager for West- 
ern Pennsylvania, with headquarters 
in Pittsburg, will take charge of the 
eastern part of the State with head- 
quarters in Philadelphia, his succes- 
sors in the western section being 
the firm of Pipes & Foehl. 

Mr. Knight entered the service of 
the Prudential as manager at Pitts- 
burg in June, 1900, after some five 
or six years’ successful work with 
the New York Life. To say that he 
made good from the start is putting 
the matter light. George B. Speer, 
then manager of Ordinary Agencies 
had told Mr. Knight’s predecessor that 
the Prudential should receive annual- 
ly a stated amount of business from 
its Pittsburg Ordinary agency, where- 
upon the non-productive manager in- 
formed him that such an amount from 


that territory in addition to the an- 
nual production of the industrial de- 
partment, was an impossibility and 
that any time he could “secure a 
man capable of the task, he (Speer) 
was welcome to put him in charge.” 
Appreciating the courteous considera- 
tion, Mr. Speer set about finding the 
man. Mr. Knight seemed to fill the 
bill and proper information to this 
effect was conveyed to the Pittsburg 
office. With but practically’ six 
months of the year remaining and be- 
ing a stranger in a strange city, Mr. 
Knight came very near to accomp- 
lishing the “impossible” before the 
close of 1900. In 1901 over double 
the amount was secured and in fact 
there has since been but one (K)night 
in the office since and that a shining 
light. 

“Charley” Knight has performed a 
great work for the Prudential in 
Pittsburg, building up a strong agency 
of persistent producers. No better 
evidence of a recognition of this fact 
by the home office could be given than 
his selection for the important posi- 
tion in Philadelphia—probably the 
most important in the entire field. 
Others may be content to follow, but 
Mr. Knight is a natural born leader. 
He shines best when blazing the way. 

It is a fitting compliment to his 
ability that two stars from his agency 
—W. W. Pipes and C. A. Foehl— 
should be selected as successors. For 
nearly three years Mr. Pipes has not 
failed to secure an application each 
week, and in one week secured 29 
applications. He commenced his in- 
surance career with the Prudential as 
an agent in the industrial depart- 
ment. Mr. Foehl began with 
the Prudential May, 1903, and each 
week for 170 weeks has recorded at 
least one application from him, his 
high run being 16 applications in a 
single week. 

Congratulations to Pipes & Foehl 
and their worthy “chief.” 





The Cambridge, Mass., district of 
the John Hancock for 1907 have been 
making a wonderful record. Super- 
intendent “Tom” Atkinson is a worthy 
leader, and every man on the staff a 
good brave follower. 


Required by its Charter to maintain the legal reserve 
on every policy it issues. 


The Masonic Mutual Relief Ass’n, 
Of the District of Columbia, 
Chartered by Congress 1869. 
“Combines legal reserve safety with fraternal economy” 


An exceptional opportunity for producing agents. 
WM. MONTGOMERY, Sec’y 


Corner 12th and G Streets, N. W., 


Washington, D. C. 





NATIONAL LIFE INSURANCE CO., 


MONTPELIER, VERMONT. 


Established in 1850. 

'OSEPH A. DE BOER, Prest. 
JAMES T. PHELPS, Vice-Pres. 
JAMES B. ESTEE, 2d Vice-Pres. 
OSMAN D. CLARK, Secretary. 


Operating in Thirty-eight States. 


H. M. CUTLER, Treasurer. 
A. B. BISBEE, Med. Director. 
Cc. E. MOULTON, Actuary. 
F. A. HOWLAND, Vounsel. 


This Company held January 1, 1907, and gained during the past decade: 


ASSETS, - 
SURPLUS, - 
INSURANCE, - 


$ 37,511,373.24 - 
$ 4,224,287.21 - 
$151,253,090.00 - 


Gain, 177 per cent. 
Gain, 155 per cent.. 
Gain, 109 per cent. 


Its life, term and endowment contracts are liberal and attractive, 
J. V. ALEXANDER, Gen. Mgr., 
1134-6 Granite Bldg, 
Rochester, N. Y. 
| A. H. GSELLER, Manager, 
| 9 Clinton 8t., 
Newark, N, J. 


a. F. MAKLEY. Gen Mzgr., 
149 Broadwav, 
New York, N. Y. 
H.M. MULLENNEAUX, Manager, 
119 State 8t., 
Albany, N. Y. 


— 


THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND MUTUAL 


Life Insurance Go. 
BOSTON, MASS. 











N 
Operates on a full 31-2 per cent. Re- 
serve under Massachusetts Law, 
and offers the very best possible 
security, with a safe, 
equitable contract. 





FINANCIAL STATEMENT. 


Assets, Jan. 1, 1007 $42,826,918.80 
Liabilities 38,824,520.39 
Surplus 4,002,398.41 


Benj. F. Stevens, Pres. 
Alfred D. Foster, Vice-Pres. 
D. F. Appel, Secretary. 
J. A. Barbey, Asst. Sec’y. 





Wm. F. Davis, Asst. Sec’y. 

1860 ' 47th Year 1907 

Home Life Insurance Company 
of New York. 


GEORGE E. IDE, President. © 
I TT ee Tee $19,009,550.82 
Liabilities (including Divi- 





{ 
| (Deferred Dividends) 








dend-Endowment Fund) 17,925,901.84 
Dividend-Endowment Fund 
. -1,621,413.00 
1,083,648.98 
antnen 86,113,559.00 


Net Surplus 
Insurance in Force 





“Mr. Hughes failed to bring out a 
single questionable transaction.”—New 


York Sun, 12-12-05. . 





THE YEAR 1906 SHOWS LARG- 
EST GAIN OF INSURANCE IN 
FORCE IN COMPANY’S HISTORY. 





UNEXCELLED IN 
Favorable Mortality 


—and— 
Economy of Managemen‘ 


| The Provident Life 


and Trust Company 


OF PHILADELPHIA. 





Rates of Premium Extremely Low 
and still further reduceg by 
Annual Dividends, 





CAUTION, 


D? you know that excessive CAUTION 
—carried to the extent of timiditv—is 
responsible for more failures than pre- 
cipitancy ? An EFFORT, venturesome 
though it may be, is better than to be 
forever ‘‘Getting Ready.”’ 

Have vou ever felt chagrinned that you 
are not further advanced than you were 
this time last year? Time ia flying— 
every minute counts. The remedy for all 
this is work without worry. The worry 
will get you nothing; the work will 
yield you large returns. 

WE WANT CONSCIENTIOUS WORK 
ERS. We are so confident of results if 
the honest effort is made that we will 
pay commissions equal to those allowed 
under the Armstrong Law and JN ADDI- 
TION pay a salary sufficient to keep the 
wolf from the door. 

If you have the elements of success in 
your make-up let us show you how to 
make the most of them. Write to-day. 


Address JOHN T. MARTINDALE, Vice-President 


Box No. 188, Indianapolis, ludians. 
Correspondence Strictly Confidential. 
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WHERE REVISION IS NEEDED. 





Elimination of Medical and Inspection 
Fees and Increase In 
Renewals. 





In an- address before the St. Louis 
Life Underwriters’ Association on 
Tuesday evening, Charles Jerome Ed- 
wards, president of the National Asso- 
ciation, discussed conditions among 
field men. He believes that troubles 
exist largely “within the agency force. 
He says there may be revisions in 
laws which limit the expense of se- 
curing business, probably in the elim- 
ination of the charge of medical and 
inspection fees from the agents ex- 
pense allowance, and an extension of 
the term of renewals, but that in- 
creases from this source will not be 
sufficient “to induce men who won’t 
work to stay in the business; nor 
extravagant enough to lure new men 
into it who want easy snaps.” His 
address in part was as follows: 

Depression Only Temporary. 

“There are many conditions, local 
and particular which you _ struggle 
with here in the West, which are 
foreign to our environments in the 
East, especially New York. I appre- 
ciate this sincerely, and extend to 
you my compliments on your progres- 
sive attitude and my congratulations 
on the character of work which you 
accomplish here. The life insurance 
business cannot be permanently af- 
fected, the life insurance agent can- 
not be entirely disaffected. This pe- 
riod of depression which life insur- 
ance has just passed through, is like 
the present slump in securities—tem- 
porary. But conditions rotate. It has 
lately been popular to point the fin- 
ger of scorn at life insurance as an 
institution, and even look with dis- 
favor upon the agent. This condition 
is rapidly passing—if it has not al- 
ready gone out. And with it there 
will be a hiatus of the pessimism and 
discouragement which so many life 
insurance agents have feit during 
these darker days. In my remarks at 
Pittsburgh on, Sept. 9, I took an op- 
timistic view of the agency situation, 
particularly as to the agent’s oppor- 
tunity of securing business and mak- 
ing a living out of it. This address 
was somewhat generally circulated, 
and I have been pleased to note the 
general and uniform approval with 
which such expressions were receiv- 
ed throughout the country—and par- 
ticularly by the officers of the various 
local associations. In connection 
therewith I have received a _ great 
number of letters from agents, all of 
which have been marked by buoyancy 
and helpfulness. 

Medium of Growth Curbed. 

“Frankly, gentlemen, I may reiterate 
my previous conclusions that any 
trouble in the life insurance business 
today, so far as you and I as active 
agents are interested, is wholly with- 
in the agency force. I don’t want 
any better conditions as far as the 
public is concerned; I don’t want any 
better opportunity to write life insur- 
ance than I have today; I never en- 
joyed better in the past. The demand 
for life insurance is just as great, and 
the opportunity just as good and bet- 
ter than heretofore. Any provision 
regarding the limitation of expense in 
the New York statute, which requires 
modification, will not as a whole af- 
fect the soliciting agent’s ability to 
secure applications, or his commis- 
sions, except, let us hope, commis- 
sions on endowment insurance. Some 
general revision may slightly  in- 
crease commissions all around, but 
not sufficiently to induce men who 
won't work to stay in the business; 
now extravagant enough to lure men 
into it who want easy snaps. The main 
features of Section 97, which to my 
mind need attention and revision are 
those under which a life insurance 
company is so embarrassed and limit- 


. THE BASTERN UNDERWRITER. 





ed in its power and opportunity to | 
expend funds and extend its work in, 
securing new agents, educating them | 
and in a measure financing them. | 
This condition is one which must be | 
remedied. There are two other fea- 
tures of the section in connection 
with which students of insurance 
legislation keenly anticipate revision 
to apply—that of eliminating the 
charge of medical and inspection fees 
out of the agents’ expense allowance, 
and an increase of the general agent’s 
margin of compensation by an exten- 
sion of the term of renewals. These 
things the New York association 
stands for, and, as far as my views 
apply, it is the policy of the national 
association, 
Essentials Lost Sight Of. 

“The general agent who, each in 
his own community, brings so much 
of character and ability to his com- 
pany, and who is the most important 
factor in maintaining the company’s 
position and establishing it in the con- 
fidence of the public, has not under 
present statutory limitation much of 
either honor or profit. By this I mean 
that his character and ability seem to 
have been lost sight of as a potential 
factor, and his margin of profit is cer- 
tainly non-commensurate with the 
time and effort expended in building 
up and managing a productive agen- 
ey. This provision of the law strikes 
at the most essential feature of agen- 
cy work; however, I am _ confident 
that this phase of the situation ‘will 
right itself, just as the law of average 
and the compensating influence of 
experience adjust all unfair or un- 
equal conditions. 

“The recent decision of the superin- 
tendent of insurance of New York— 
that every feature and provision of 
Section 97, applies quite as strongly— 
quite as harshly—to the general 
agent as it does to the company—vwill 
affect, of course, every agent in Mis- 
souri, and every other State, repre- 
senting companies which are doing 
business in New York. This decision 
of the superintendent was based up- 
on the somewhat involved judicial 
opinion in the case of a general agent 
of the Security Mutual Life Insurance 
Company, who brought suit against 
that company for the carrying out of 
an old contract—providing for com- 
missions in excess of the limitations 
prescribed—which was in no sense 
analogous to the question of what 
commissions a general agent might 
pay a soliciting agent. However, such 
interpretation practically becomes the 
law, until some action of a higher 
court intervenes, or the law be re- 
vised. And in the meantime, we must 
as agents and as managers accept it 
as such and obey such interpretation. 
We may reserve our opinions as to 
its legality, but we shall observe it.” 





Barred From Mississippi. 





Insurance Commissioner Cole, of 
Mississippi, has revoked the license 
of the Mutual Reserve Life to do 
business in that State, owing to its 
failure in paying a judgment render- 
ed in the Circuit Court of Warren 
County, at Vicksburg, last January, 
in favor of Eliza J. Saunders. The at- 
torneys for the plaintiff state they 
will carry the case to New York and 
eventually get an executioh upon the 
company’s property in this city. 





Charged with arson Dr. C. W. 
Hotchkiss, a physician of Erie Coun- 
ty, Pa., is now under arrest. He is ac- 
cused of having set fire to his home 
and office in order to secure $2,500 
of insurance carried upon the con- 
tents. A portjon of the belongings in 
the house were saved, and, it is re- 





ported, that evidence of incendiarism 
was found. 


WANTED. 








A man to take charge of country 
territory for one of the largest life in- 
surance companies, who can secure 
agents and develop them into produc- 
ers. To the man who can give proof 
of his ability to fill this position, a 
good salary and expenses wil! be paid. 
Address “Maryland,” care of The 
Eastern Underwriter, 105 William st., 
New York City. 





Wanted—A managerial 
with some strictly up-to-date life in- 
surance company. Have made a rec- 
ord, and will duplicate or exceed it 
as a personal writer. Thoroughly 
understand the handling of agents so 
as to secure best possible results 
from them. “Personal Writer,” East- 
ern Underwriter Office. 





industrious men who have had ex- 
perience in selling stock, to handle 
propositions of a progressive life in- 
surance company already organized, 
and doing a fair amount of business. 
This opportunity is an exceptionally 
good one. Men willing to devote part 
of their time to the work will be lib- 
erally remunerated. Address, “Suc- 
cess,” Eastern Underwriter office, 


position | 


5 


— ie 





The Agent's Company. 


ae 
The Great 
Western Life 
Insurance Company 


KANSAS CITY, MO. 
Js 


The most successful company 
in the world for its age. 


Cost and Protection 
Guaranteed. 

Every policy is signed by the 
InsuranceCommissioner and 
secured by a deposit of its 
full cash value with the 
State. 


Write for Information. 





A progressive Western life insur- 
ance company is ready to correspond 
with gentleman of ability, who can 
show successful records, for general 
agencies at Philadelphia, Harrisburg, 
and Pittsburg, Pa. Liberal contracts 
with long renewals to the right par- 
ties. Address, “Pennsylvania,” East- 
ern Underwriter office. 





A number of young men who are in 
a position to devote a part of their 
time to soliciting, by a life insurance 
company, well and favorably known 
in New York City. We want parties 
with large acquaintance, and who are 
not afraid to work in order to in- 
crease their incomes. Thorough in- 
structions given by competent men, 
and foundation for future success 
furnished. Address, “Life Insurance,” 
Eastern Underwriter office. 





A general agent for Buffalo, N. Y., 
and vicinity, by a pprogressive life 
insurance company, with up-to-date 
policies and satisfactory commission 
contracts. To the man fully qualitied 
to take charge of an established of- 
fice a liberal arrangement will be 
made. Address, ‘Buffalo,” 
Underwriter office. 





A life insurance solicitor who has 
been successful as a personal writer, 
also in assisting other agents to close 
business, will be open for an engage- 
ment November first. New York 
State preferred. Address “Closer,” 
Eastern Underwriter office. 








A Southern general agency for a 
good life insurance company writing 
an up-to-date non-participating policy, 
and which can afford to pay a liberal 
commission with continuous renewals. 
My references as to success are indis- 
putable. Address “Southern,” East- 
ern Underwriter office. 





A general agency for central Ohio, 
with headquarters, temporarily, at 
Dayton, by a party who has 
made a success both in the industrial 
and ordinary business. Am in a po- 
sition to control a large and profitable 
business if contracts and renewals 
are satisfactory. Address “Jay,” East- 
ern Underwriter office. 





Two ex-industrial superintendents 
who are in a position to consider a 
proposition for organization work. 
Must have the best references as to 
former success, and be willing to 
commence on moderate salary. Ad- 
dress “Industrial,” Eastern Underwrit- 
er office, 


Eastern | 





BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec 


This Company, with its more than fifty years oi 
successful and honorable practice, its selid finan- 
cial condition, its fair and liberal policies, all s:.b- 
ject to the Non-Forfeiture Law of Massachusetts, 





commends itself both to policy-holder and agent. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass 


OYER & FOSS, GENERAL AGENTS. 





CLEAR POLICIES 
REASONABLE CONTRACTS. 








HESE FACTS stand 

forth with deserving] ALWAYS 
importance in all Union 
Mutual forms. ‘he Pol-| A PLACE 
icies are weil-known for FOR 
simplicity and plain- 
ness; the Contrasts, for] FAITHFUL 
sincerity and fairness in 
the treatment of agency WORKERS 
requirements, EE 


UNION MUTUAL LIFE INSURANCE CO., 
PORTLAND, MAINE, 
-FRED. E. RICHABDS, President. 

Epson D. ScoFIELD, Supt., 
180 Broadway, New York City. 

THORNTON CHASE, a 
84 Adams 8t., Chicago, Ill 


TATE Mutual Life 


Assurance Company 


Worcester, Mass, 


Write 
either 











Incorporated 1844, 





Financial Statement, Jan 1, 1907. 





BN iia hte e Wes $29,138,062. 19 
SPEED °c csovrdvascse 26,318,347.00 
oe errr se $2,819,715.19 





A. G. BULLOCK, President. 
H. M. WITTER, Secretary 
Burton H. Wright, Supt. of Agencies. 
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Policyholders Mutual Life Insurance Co. 


The favorable publicity, the POLICYHOLDERS’ COMPANY has received makes it no stranger to the insur- 
ance agent and public. Organization of General Agencies now going on throughout the State of Pennsylvania. 
Your Opportunity, Mr. Agent, to share in the success which is assured. 
tures incorporated in policy contract. 


HOME OFFICE: 


Stock privilege and up-to-date fea- 


721 WALNUT STREET, PHILADELPHIA, PA. 





FEARFUL OF DISAPPOINTMENTS. 





Twenty Year Distributions Made Butt- 
end of Joke By Non-Par. 
Companies. 





Companies issuing strictly non-par- 
ticipating policies are passing around 
a good joke as regards dividends. A 
solicitor, so the story goes, was amaz- 
ed after having induced a man to 
take out life insurance to hear him 
say he wanted a 20-year distribution 
policy, especially as this is an age 
of annual settlements. Seeing an op- 
portunity for a little amusement, he 
expressed surprise that the applicant 
should desire to put off the dividend 
paying period for 20 years, but it 
was of no avail, the man knew what 
he wanted and insisted upon it. ; 

Well, said the persistent agent, if 
you wish to defer, or accumulate your 
dividends, why not compromise the 
matter by taking a five-year dividend 
policy. Our company makes a speci- 
alty of these. q 

Impatient at what he deemed in- 
pertinence upon the part of the agent, 
the applicant curtly replied: “I know 
the kind of settlement I want. If you 
cannot write such a policy some oth- 
er company will.” 

Joking was set aside and the appli- 
cation completed, whereupon the 
agent expressed surprise that an in- 
dividual could be found in the year 
1907 who desired and insisted upon a 
20-year distribution policy. Being of 
a curious nature, he asked the appli- 
cant for an explanation as to the 
reason why such a policy was desir- 
ed. ! 

“T have no objection to telling, 
said the applicant, “having no patent 
or corner on the reason. I only want 
to be disappointed once.” 


TAKING A LONG CHANCE. 








In The Eastern Underwriter of last 
week appeared an article relative: to 
“The Power of the Agent,” which re- 
ferred to the producer as the life of 
a company. Of course, it goes with- 
out saying that it would be useless 
to have a corps of men capable of 
furnishing the desired premium _ in- 
come unless there were talent at the 
home office appreciating the value 
and object of the income. As a well- 
known actuary has said, it is essen- 
tial to “Count well the cost Live 
within your means. Husband your 
resources. Be diligent in business.” 
Nevertheless, a2 management possess- 
ing these qualities will not be suc- 
cessful, as the term goes, without the 
required volume of business which 
must come from the agent. 

The incentive for the article refer- 
red to was the fact that some of the 
foremost life insurance companies of 
the world, having suffered heavy 
losses in agency force are writing but 
a trivial business, while many new 
companies, in the majority of in 
stances not even managed by life in- 
surance men, are the recipients of 
large volumes of insurance. The rea 
son is plainly evident. It is a ques- 
tion of solicitor. The productive 
power has gone from the older to 
the newer organization, 

In pursuing this plan indiscrimin- 
ately the agent, we should say, is 


taking an extremely long’ chance. 
There is an old saying that it is nev- 
er wise to throw down, or cast off, 
an old friend for a new and untried 
one. Life insurance varies from oth- 
er lines of business in that the trans 
action extends throughout a _ period 
of years. Premiums may be paid for 
five, ten, fifteen or even fifty or more 
years, therefore it is advantageous to 
nave a satisfied premium-payer. 

Again, successful solicitors unhesi- 
tatingly state that one of their best 
assets is the influence from _ people 
whose lives they have insured. Old 
policyholders are to the _ solicito’ 
what the soil is to the farmer. Inten- 
sive cultivation is sure to bring profit- 
able results. It may be additional 
insurance, a trip, a letter of introduc- 
tion; in fact there are many reasons 
why it is advisable to keep in touch 
with one’s policyholders. 

This being true, the supreme object 
in the mind of the solicitor should be 
that of permanency. He cannot at- 
ford to experiment himself, and he 
can less afford to trifle with the con- 
fidence reposed in him by his friends. 





Florida Life Appointments. 


Some of the recent appointments 
of the Florida Life are as follows: 
Levi W. Sheppard, special agent, for 
West Florida, with headquarters at 
Pensacola. Mr. Sheppard was for a 
number of years connected with the 
Mutual Life of New York. Courtland 
Eaves, special agent for the East 
Coast of Florida, with headquarters 
at Orlando. Caho A, Redditt, who has 
represented the Fidelity Mutual Life 
of Philadelphia in North Carolina, 
South Carolina, and Florida, for over 
eight years, has accepted a _ special 
agency, and will devote himself to the 
company’s interests in West Florida. 
These three gentlemen are valuable 
acquisitions to the Florida Life, as 
all are insurance men of extensive 
experience and proven worth. The 
following local appointments have re- 
cently been made: F,. A. Hathaway, 
and C. S. McEwen, at Orlando, Orange 
Co., Fla.; Sidney C. Wood, at St. Pet- 
ersburg, Fla.; B. J. Hamrick, at Mon- 
ticello, Fla.; M, R. Frierson, at Jack- 
sonville; M. H. DeLand, at Williston, 
Fla., and Nathaniel D. Miller, at Boni- 
fay, Fla. 


Seventy acres; of land has been 
purchased at Tottenville, S. L, within 
the past few days, the reputed buyer 
being the Southern Shipbuilding Co., 
of Jacksonville, Fla., which intends 
erecting a large shipbuilding plant 
upon the site. 


Within a few days it is expected 
the New Amsterdam Fire Insurance 
Company of New York, will be ready 
for business. 





L. A. Moare, of Chicago, has been 
appointed general adjuster at the 
head office of the New York Under 
writers’ Agency in this city. 


Ohio State Life. 

Lewis C. Laylin, former secretary 
of State of Ohio, has been elected 
president of the Ohio State Life of 
Columbus. C. P. Williams is first 
vice-president and general manager 
of the company. 





VARIOUS TOPICS DISCUSSED. 





President Dunham, of The Travelers, 
Reviews Insurance Situation In 
Interesting Manner. 





In a recent address before the 
representatives of his company, Presi- 
dent Sylvester C, Dunham, of the 
Travelers Insurance Company, dis- 
cussed various matters of interest to 
the fraternity in general. The rela- 
tionship to, or function of capital 
stock in connection with life insur- 
ance; legislative activity throughout 
the United States, covering 'ife and 
casualty insurance; the possibility of 
Federal supervision and the need for 
uniform laws. He aiso gave a little 
inside information as to the organiza- 
tion of the Travelers’ Indemnity Com- 
pany and the reason for securing 
legislative permission to increase the 
stock of the Travelers Insurance 
Company to $10,000,000. We cull the 
following interesting paragraphs: 

“Insurance is an important subject 
in Connecticut; it is a great interest 
here; it is a subject upon which there 
has been much legislation for the 
proper organization and government 
of insurance companies. The agita- 
tion that has taken place all over 
the country upon the subject of In- 
surance would lead one to expect that 
if there was any trouble with tne 
insurance companies of Connecticut 
the legislature of this state would 
hasten to heal those infirmities and 
to correct any abuses, if any might 
exist. Of course, insurance was a 
subject that received a good deal of 
consideration by our legislature, but 
when it adjourned no acts were plac- 
ed upon the statute books upon that 
subject with the single exception of 
adopting the reciprocal law to the 
provisions of other states. That I 
regard as an endorsement of the Con- 
necticut companies, the like of which 
has not been received anywhere in 
the country. That the General As- 
sembly of Connecticut should meet, 
should consider the subject of insur- 
ance, should have a multitude of 
bills presented to it—as all the leg- 
islatures did—and should adjourn, 
after a session of seven months, find- 
ing no legislation necessary upon the 
subject of life insurance, is to be’ ac- 
cepted as the official declaration of 
the General Assembly of Connecticut 
that there was nothing needed in 
Connecticut that required reformation 
or a remedy of any kind. 

Functions of a Capital Stock. 

“One other thing was done here, 
which it is proper to mention at this 
point and which it is proper to ex- 
plain to those who represent the 
company. The Travelers applied for 
permission at the proper time and 
under proper restrictions, to increase 
its capital stock to the sum of ten 
million dollars. That amendment of 
its charter was enacted by the Gen- 
eral Assembly, and a meeting of the 
stockholders is to be held on Friday 
of this week for the purpose of ac- 
cepting the amendment to the char- 
ter. That seems to me to be a recog- 


nition of the fact that the transaction 


of the business of life insurance by 
a stock company is appropriate, and 
that it is timely to equip stock com- 
panies engaged in that branch of 
business, so that they can carry it on 
upon a larger scale with a greater 
degree of security to’ all who may pa- 
tronize the company. And that was 
(Continued on page twelve.) 
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RHODE ISLAND, DELAWARE AND 
NEW JERSEY. 
Address: 
A. P. Earle, General Manager. 


Reliance Life 
Insurance Co. 


OF PITTSBURGH 
James H. Reed, President 


Paid Up Capital 








$1,000,000.00 





AM READY to contract 
| with ‘Producers’ to 
represent an_ up-to-the- 
hour life company for excep 
tionally good territory, in either 
Michigan, Northern Ohio or 
Indiana. Forty years of suc- 
cess. Highest standing. Call 
on or address, Frederick 0. 
Paige, Manager, 402-3-4-5-6 
Penobscot Building, Detroit, 
Mich, 








ONLY ONE COMPANY HAS 


1. The Most Liberal Policy Cont- 
ract. 
2. The Greatest Amount of Securi- 
ty Behind it. 
3. The Best Commission and Con- 
tract for the Agent. 
We want a District Manager in 
every center where we have no 
branch office. Attractive terms 
and non-forfeitable renewals to 
good men. Write at once. 
FRANKLIN W. GANSE 
Vice-Pres. and Director 
of Agencies. 


Columbian National Life 


Insurance Company 
176 Federal St., Boston, Mass, 





; Depariment for Furnishing 
| Prospects. New Model Policy 


ILL Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. Co., 


HARTFORD, CONN. 


Write Home Office. 
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INDUSTRIAL DEPARTMENT 





“According to a Canadian contem- 
porary, ‘a successful collector means 


a successful Industrial insurance 
man.’ 
“Nonsense, friend, nonsense. A 


suecessful collector is only, to say 
the most, half a successful Industrial 
insurance man. To be the latter an 
Agent must not only be a ‘jack-up’ 
collector, but a steady producer of 
high-grade business, Industrial, Inter- 
mediate and Ordinary, and must also 
be a skilful reducer of arrears and an 
accomplished wielder of the lapse- 
axe. No Agent is a successful In- 
dustrial insurance man unless he 
holds his end well up in all these im- 
portant matters—collections, new 
business, arrears and lapses.” 





If it was ever intimated that the 
Springfield, Mass., District of the Met- 
ropolitan was a “hoodoo,” Superin- 
tendent J. G. Schwenger has certain- 
ly dissipated that idea. Schwenger, 
all round life insurance man, 


is an 
and the “boys” of the Springfield 
District understand what he means 


by increase. 





Superintendent G. S. Wainright of 
the Washington City District of the 
Prudential, apparently, has his lines 
out to lead the country in industrial 
increase. Mr. Wainwright, is all to 
the good, and it is a pleasure to re- 
count his successes. 





Assistant Superintendent Alexander 
of the Life Insurance Company of 
Virginia’s Indianapolis District; 
Shake of Terre Haute, and Gottman 
of Evansville are, apparently, doing 
great things in their respective dis- 
tricts. 





Superintendent John Quinn of the 
Prudential, has forsaken, temporarily 
the life insurance business, and con- 
tracted with the Davis Securities 
Company of New York. The position 
is one that requires considerable di- 
plomaecy and hard work, but Mr. 
Quinn is equal to the emergency. 

The St. Paul, Minn., District of the 
Metropolitan, has, apparently, taken 
on new life. Superintendent T. W. 
Woodworth has all his life been ac- 
customed to hard work, and that was 
what was required to make St. Paul 
come to the front. 


qualifications necessary to 
make a sucessful jndustrial superin- 
tendent are many. Superintendent 
Ernest G. Hatch of the Buffalo, N. Y., 


The 





District of the John Hancock, appar- 
ently understands this, and the good 
work being done by that district, at 
the present time, is a credit to the 
worthy superintendent. 





‘‘ Superior in Every Point 
to Any Policy Issued ! ”’ 


A Prudential Field Manager 
Thus Describes the 


NEW low-cost 
Life Insur- 
ance Policy 
oF 


The Prudential 


We want Agents, 
We want Managers, 
We want YOU! 





} 
PR TAL a= 
STRENGTH OF fy 
GrpraLtar |\'f 


Write for Booklet Describing NEW 
Policy. Nothing Like It Issued Before 


The Prudential Insurance Company of America 
Incorporated as a Stock company by aa 
State of New Jersey. 
JOHN FP. DRYDEN, President. 
Home Office, NEWARK, N. J. 


That the Roxbury-Boston, Mass., 
District of the Metropolitan needs 
just such a bright, progressive sup- 
erintendent as Arthur Kay, has been 
demonstrated. The district js ali 
right, so is Kay and every member 
of his staff. That’s why results are 
so satisfactory. 





Twenty-five assistancy leaders of 
the Prudential in actual industrial in- 
creases for the year to and including 
the week of October 7th: 

1, C. A. Allen, Baltimore 3; 2, 1. 
Sciacchitano, Brooklyn 1; 3, E. M. 
Rominger, Kansas City, Kas.; 4, M. 
Mayer, Long Island City; 5, BE. von 
Kleeck, Philadelphia 3; 6, F. E. Fergu- 
son, Pittsburg, Kas.; 7, P. F. Airhart, 
McKeesport; 8, L. Schwartz, New 
York 7; 9, H. LeGendre, Fall River; 
10, H. W. Scott, Hagerstown; 11, C. 
C. Gebhart, Chicago 2; 12, R. C. Web- 
ber, Vincennes; 13, J. Epstein, New- 
ark 3; 14, I. E. Frederick, Omaha; 
15, L. B. Branson, Washington; 16, 
H. Salomon, New York 6; 17, H. 
Witte, Chicago 2; 18, J. H. Weaver, 
Peoria; 19, C. W. Kolb, Williamsport; 
20, J. P. Kirk, Omaha; 21, J. Baker, 
New York 5; 22, J. Hinton, Lexing- 
ton; 23, C. F. Owens, Washington; 
24, G. W. Bien, Easton; 25, P. J. Kane, 
Chicago 7. 





Twenty-five superintendencies of 
the Prudential which lead in actua! 
industrial increases for the year to 
and including the week of October 
7th: 

1, G. S. Wainwright, Washington: 
2, V. W. Kenney, Baltimore 3; 3, J. 
Pauer, McKeesport; 4, A. X. Schmitt, 
Chicago 2; 5, J. S. Kendall, Chicago 
1; 6, Z. T. Miller, New York 8; 7, C. 
R. Showalter, Milwaukee 2; 8, B. Hill, 
York: 9, M. L. Mohor, Boston 1; 10, 
E. W. Barrett, Vincennes; 11, L. F. 
Miller, Allentown 1; 12, W. A. 
Alexander, Brooklyn 9; 13, A. Jeanes, 
Columbus; 14 P. H. Showalter, Den- 
ver; 15, S. Painter, Easton; 16, J. M. 
Brown, Reading; 17, H. Shabshelo- 
witz, Fall River;. 18, J. M. Mackin- 
tosh, Cleveland 2; 19, E. H. Smith, 
Cleveland 1; 20, C. Boni, Newark 3; 
21, H. R. Kendall, Louisville; 22, G. 
Birkett, New York 5; 23, C. M. Yoder, 
Philadelphia 5; 24, J. H. Monteith, 
Peoria; 25, W. H. Joyce, Buffalo 1. 

When our good friend, Superin- 
tendent Adam Schussler of the Ches- 
apeake-Baltimore District of the Met- 
ropolitan aims for increase it gen- 
erally comes. Adama has determined 
to make the last quarter of 1907 
something to be proud of, and report 
says that he will succeed. 





That the John Hancock, through 
its various Chicago superintendents 
has been able to make it a profitable 
field; is admitted. Messrs. Warren, 
Hogan and Toohey are the “boys” 
that can be depended upon to make 
good. 





Changes and promotions by the Life 
Insurance Company of Virginia dur- 
ing the week of October 18th, 1907: 
Assistant A. L. Goodwin, of Spray, 
will become Superintendent of the 
Asheville district on October 21st. 

Agent W. D. Sherwood, of Spray, 
will be appointed Assistant in that 
district on October 21st, succeeding 
A. L. Goodwin, transferred to Ashe- 
ville. 





That old commander, Superinten- 
dent Charles G. McAron of the Sara- 
toga, N. Y., district of the Pruden- 
tial, is making things hum in his 
district. Mr. McAron is a good fight- 
er, and although his district is not 
one of the best on the map, yet 
“Charles” is frequently heard from. 


EUREKA 


Home Office, Richmond, Va. 


LIFE INSURANCE 
=> COMPANY 


Executive Offices, Philadelphia, Pa. 


Authorized Capital, $300,000.00 
A Safe, Sound, Reliable and Progressive Company 


Liberal and up-to-date Ordinary 
respondence with personal writers 
Address: Penn Square Building, 


and Industrial Policies issued. Cor- 


solicited. 
Philadelphia, Pa. 





It is currently reported that on 
November ist, Superintendent E. G. 
Jackson of the Hoboken, N. J., Dis- 
trict of the Prudential will resign. 
Mr. Jackson’s face is an old one 
among the Prudential’s veteran guard. 
He has done good work, has helped 
many a man to success, and his de- 
parture from the industrial business 
will be regretted by many. 





When the Metropolitan transferred 
to the Pittsfield, Mass., district, Sup- 
erintendent Stronach, they knew very 
wel] the character of the man neces- 
sary to place the district on a safe 
and sound basis. A. M. Stronach 
has the ability, and the ambition to 
make any district a little better than 
it ever was before. 


In our issue of the 10th inst, we 
mentioned the admirable record at- 
tained by Assistant C. B. Wiles, of 


the Urbana, detached agency of the 
Metropolitan, Springfield, Ohio, 
agency and asked where the same 


could be equaled. The challenge thus 
given was promptly taken up by As- 
sistant J. W. Wright, at Laurel, of the 





Claremont, Md., district of the same 
company, who presents these figures: 
Advance 

Pay- 

Name. Debit. ments. 
Donaldson, L. C....$72.30 $281.08 
Wenete, J. Bis cviss 61.85 100.24 
Phelps, Geo. B..... 86.26 137.52 
a Pe er 93.33 
Asst. J. W. Wright.$278.13 $612.17 


The staff of the Pittsfield, Mass., 
District of the Prudential is one of the 
most thoroughly organized in the 
company’s field. A recent addition to 
the staff is Assistant Samuel A. Rap- 
port transferred from the Bayonne, 
N. J., District, who leads the country 
in Ordinary for the year. Lawrence 
H. Gerth of the former Baltimore No. 
4 District is also a member, and al- 
ways makes good. In addition to these 
there are such standbys as F. G. 
Whitney, E. B. Whitcomb and C. H. 
Dailey, and a staff of agents hard to 
beat. Business in every line is boom- 
ing and the outlook is exceedingly 
bright for the future. 


The Auburn, N. Y., district of the 
Metropolitan, presided over by Sup- 
erintendent George W. McFarland, 
while not making any boasts of what 
they will do, are doing things every 
week. Superintendent McFarland has 
been so long in charge of the district 
that he knows the work of every man 
on the staff, and gets the best work 
out of the best material. 








The thirty-second birthday anni- 


versary of the great Prudential oc- 
curred on the 13th inst., and the 
weekly Bulletin comes to us even 


handsomer than ever and full of en- 
thusiasm for the worker. 





Frank H. Dustin has been appoint- 
ed district manager of the Prudential 
at Concord, N. H., operating under 
Manager W. M. Lang, of Manchester. 


FELLOWSHIP OF SOLIDARITY. 





Actuary Dawson Gives Reason for 
Reinsurance—Will Purchase 
Stock In Postal. 





To the Members of the Fellowship 
of Solidarity: It has been suggested 
that further information should be 
given the members concerning the 
actual conditions. I have, therefore, 
caused to be prepared a valuation 
and statement of the assets and li- 
abilities of the Fellowship as of Au- 
gust 3lst, a copy of which is enclosed 
herewith. The number of members 


is 327, divided among eight councils, 
and the insurance in force about 
$800,000. By several of us giving it 


a great deal of time and attention and 
some financial support, the Fellowship 
has been kept sound, thoroughly re- 
liable, with assets of good character, 
and deserving of your support. The 
occasion for the reinsurance is that 
the times are very trying to all fi- 
nancial institutions, and a new regular 
life insurance company with a mini- 
mum of liabilities and large assets 
in proportion to its liabilities, these 
assets being well invested and de- 
posited at Albany for the security of 
policyholders, is, in my judgment, the 
sort of an institution into which the 
insurance in the Fellowship ought, un- 
der the circumstances, to be merged. 

While nominally a reinsurance, the 
transaction is to all intents and pur- 
poses a merger and creates a company 
of $200,000 assets. If the members 
approve the reinsurance, which of 
course, is entirely a matter of discre- 
tion with them, after being full ad- 
vised in the matter, I will purchase 


stock in the JlTostal Lifs Insurance 
Co. and become a ‘nember of its 
Board of Directors, for the distinct 


purpose of looking out for the inter- 
ests of policyholders, precisely as I 
have done in the Fellowship. Several 
others have agreed to Jo so likewise; 
and an opportunity t». secure stock 
will be cffered to all. 

I sha,', also, continue the insurance 
which I nave een carrying on the 
lives of myself and my two sons; and 
I recommend all my friends who are 


members of the Fellowship to con- 
tinue their policies. Yours fratern- 
ally, Miles M. Dawson, Chairman, 


Executive Council. 


SETTING A MARK. 








The Reliance Life announces that 
the paid-for business for September 


was 50 per cent. in excess of the sim- 
ilar month of last year: also that the 
written business for the month aggre- 
gated $704,350. In speaking of the pos- 
sibilities for the balance of the year 
“Caritas” says: 

“The fall campaign has now com- 
menced, the best time of the year for 
writing life insurance. Every known 
indication points to a successful busi- 
ness. Undertake the work with en- 
thusiasm and hopefulness; strive each 
week, each day, to secure an appli- 
cation and the result will surprise 
you. There is no valid reason why 
the company should not write one 
million dollars insurance in each of 
the last three months of the year. If 
every agent does his best this result 
will be easily accomplished 
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UNDERWRITER. 


This newspaper is owned and pub- 
lished every ‘lhursday by The Hast- 
ern Underwriter Company, a New 
York corporation, office and place of 
business, 105 William street, New 
York City. B. F. Hadley, President; 
T. H. Swartz, Vice-President; G. A. 
Watson, Secretary and ‘l'reasurer. The 
address of the officers is the office of 
this newspaper. Telephone 2497 John, 


b. F. HADLEY, G. A. WATSON, 
Editors. 
T. H. SWARTZ, Business Manager. 

Subscription Price, $3.00 a year; 
Single Copies, 15 cents. 

Entered as second-class matter Jan 
uary 4, 19u7, at the Post Office at 
New York, N. Y., under the Act of 
Congress of March 3, 1879. 





THE EARTHQUAKE HAZARD. 


Is the action of the Commercial 
Union and Palatine insurance compa- 
nies in dropping from their policies 
the earthquake clause upon the Pa- 
cific Coast an indication that compa- 
nies generally have decided to accept 
the situation under ‘he belief that 
another earthquake is not likely to 
visit San Francisco for a generation 
or more? If so it is a further ex- 
ample of what may be expected from 
diliatory actiow in matters of grave 
importance. 

There can be no question as to the 
attitude of managers upon this sub- 
ject at one time. A “round robin,’ 
circulated early in 1907 developed the 
fact that fifty-two companies readily 
pledged themselves to withdraw from 
California if it was decided that 
the earthquake hazard be covered. 
This was made very plain at the time 
the California legislature attempted 
to rush through a law compelling 
fire insurance companies to assume 
the hazard in the 
affairs. 

It will be recalled that Canadian 
managers formulated a plan of action 
by which it was thought the problem 
could be solved. A postponement 
was requested pending similar action 
Coast managers 


regular course of 


elsewhere. Pacific 


also held meetings to outline and 
adopt protective measures but final 
action was deferred awaiting a con- 
clusive movement upon the part of 
New York executives. 

In the Metropolis the greatest con- 
cern was manifested. A hazard 
which no fire insurance company 
made any pretence of covering had 


been instrumental in dealing the sev- 
erest blow ever inflicted upon them. 
No premium had been collected for 
the hazard and consequently no spec 
ial fund could have been set aside for 
this specific Recovery has 
been slow, and the memory of the un- 
pleasant affair is even now altogethi- 
er too vivid. 

Following the action referred t» 


purpose. 


above, consultation was taken with 
English fire offices as to a suitable 
course for the future. In the mean- 
time Valparaiso and Kingston added 
emphasis to the reality of the earth- 
quake hazard as a factor for consid- 
eration. Suits having been entered 
in connection with losses at .Kings- 
ton, English offices felt that it would 
be a matter of prudence to post- 
pone action pending the decision of 
the courts as to liability upon the 
part of fire insurance companies. 

It will thus be seen that there 
was no intention to assume the earth- 
quake hazard under the fire insur- 
ance premium, any more than that of 
tornado, or explosion, but delay from 
time to time in settling the question 
was indulged in until it now actually 
seems as though fire underwriters 
have either forgotten San Francisco 
or feel secure of a non-recurrence 
within a natural life-time. At any 
rate there seems to be a tendency to 
let the matter drop, which is almost 
tantamount to assuming the addition- 
al hazard. 

Just why this should be so, is dif- 
ficult to understand. Property in San 
Francisco, similarly constructed, re- 
quires a larger rate than in New 
York, for instance, because of the 
additional hazard due its location in 
the earthquake zone. 

Had the matter been pressed at 
the time companies would have beep 
able to secure an exemption, or an 
extra premium for the additional risk 
assumed. Time has turned the “good 
intentions” following the San Fran- 
cisco disaster into naught. The out- 
come of the “President’s Agreement” 
following the Baltimore conflagration 
has been paralleled, which further in- 
dicates that there is no better time to 
strike the iron than while it is hot. 





SURPLUSES WIPED OUT? 





The gravest concern is felt in fire 
insurance circles as to the probable 
status of several companies having a 
limited amount of surplus. Losses 
have been extremely heavy during 
the year and in addition thereto se- 
curity values are decidedly bearish. 
Hope was expressed during the sum- 
mer months that there would be a 
recovery in values before the close 
of the year, also that losses would 
let up somewhat. With but a little 
over two months’ remaining the de- 
relief is not in sight and the 
in some offices is most 


sired 
prospect 
gloomy. 

Coupled with real existing con.i- 
tions of a discouraging nature comes 
the intimation that the New York 
department is contemplating the ad- 
‘visability of doing a little checking 
up before the close of the year. 





A three-stoy building in Passaic, N. 
J., was badly damaged by fire, we are 
told, simply because some sparrows 
decorated, or strengthened their nest 
beneath the.cornice of the roof. with 
matches, which ignited and the dry 


straw dia the rest. 


dade’ ee 


AN INSURANCELESS AGE. 





Thomas A, Edison, the wizard of 


electricity having ‘‘conquered one 


world” has turned for fame in an- 


other direction. He claims to have 
invented a process whereby a resi- 
dence may be constructed. in the short 
space of twelve hours at a cost of 
$1,000. 
according to Mr. Edison, is that no 
fire insurance will be necessary be- 
cause there will be nothing to burn. 
He says of the process: 

“All the builders will have to do 
is to put it up and pour in the con- 
crete. Then they will allow six days 
foy settling and drying and the fam- 
fly may move in. Tue economic value 
of this rests, for one instance, in 
that the house will never be in need 
of repair. The roof and floors wii: 
be of concrete; the concrete will be 
made on the very site; there will be 
no fire insurance, as another instance 
of its saving value; the man who 
owns the house can let his children 
hack at it with hatchets and axes. 
There will be no wood in it save for 
a strip upon which carpets may be 
tacked to hold them down.” 

Now if Mr. Edison can only invent 
some fireproof material with which 
to furnish the interior of the house, 
protection will be complete. 


The one feature about it, 


ONH OF MANY. 





There are many hazards which the 
public do not take into consideration 
when contemplating the risk assum- 
ed by fire insurance corporations. For 
instance a press account of a fire m 
a Pennsylvania towu during the past 
week states that half the fire fighting 
apparatus had reached the scene of 
the fire “when it was found that the 
supply of hose was insufficient, and 
the department hurried back for more 
hose. While it were gone a feed wire 
from an electric railway fell, charg 
ing with thousands of volts of elec- 


tricity every piece of iron on the 
bridge which connected the two 
towns. As it meant instant death to 


any person who ventured to cross the 
bridge, the firemen had to stand idle 


and watch the town burn. Every 
house was consumed.” 
It is remarkable how these unex- 


pected happenings contribute to the 
Nation’s Ash Heap, and incidentally 
to the excessive losses sustained hy 
fire insurance companies. 


WILL ACCEPT THE RULING. 





It is stated that several companies 
are instructing general agents not to 
pay larger first year’s commissions 
than are provided for in the New 
York laws. Attention is called to the 
fact that while the Empire State 
might not be able to mete out pun- 
‘shment to the general agents for 
violation of the law as construed, it 
ean punish the company by refusing 
a renewal of license. 
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THE POWER OF THE AGENT. 


Commenting upon an article ap- 
pearing in The Eastern Underwriter 
of last week, ,a subscriber says: 

“What sort of agents were those 
that the old companies had to let go? 
What old companies had to let them 
go? If these people can earn a liv- 
ing and get ‘iucrative employment’ by 
joining these snide, flimsy companies 
and seil insurance to the best insur- 
ance men, could they not stay with 
the old companies and do the same 
thing in the community in which they 
live? Were they of the class of 
agents that could not write insuranc 
without they gave it away and were 
held in by big guaranties, advances, 
Salaries, and large overwriting com 
missions?” 

We do not for one moment endorse 
the condition of things portrayed in 
the article referred to, merely com- 
menting upon it, at the same time it 
is unwise to assume that all the men 
changed companies within the 
year are of the rebating type. 
Many of them are salesmen of the 
first order and feel their ability to 
sell any proposition unaertaken. 

We remember the time the West- 
ern Mutual Life of Chicago was in 
the heyday of success. Without any 
volley of trumpets, trained solicitors 
were sent into a territory and scarce 
ly before any one was aware of it, 
the best men in the community were 
insured for not less than $5,000 each. 
doctors and busi- 
selected. 


who 
past 


lawyers, 
ness men principally 

The solicitor is a potent factor, and 
always will be, in the production of 
business and we believe existing con- 
ditions afford of the best evi- 
dences of it. 


Bankers, 
were 


one 


Ohio State Life. 


At a recent special meeting of the 
directors of the Ohio State Life, for 
mer Secretary of State Lewis C. Lay- 
lin was elected president in place of 
J. C. F. Hull, who recently located in 
California. C. P. Williams was elect 
ed first vice-president, succeeding Mr. 


Laylin. Both men are well and fay- 
yxrably known throughout the State 
and their active official connection 


with the company will assist in mak 
ing it an institution deserving of its 
zood name. The business of the com- 
pany is. steadily increasing each 
month. Its stockholders consist of 
representative business and _ profes 
sional men, who are located in all 
sections of Ohio and _ neighboring 
States and contribute greatly to its 
influence. 


For Southern Adjustments. 


A branch of the General Adjust 
ment Bureau has been established in 
Atlanta, which will extend its opera 
tions throughout the south as oppor 
tunities may offer. The following com 
mittee has been selected to organize 
and take charge of the work: 8S. Y 
Tupper, chairman; Edward S. Gay 
Milton Dargan, Thomas Egleston, Ed 
win G. Seibels, Edgar S. Wilson and 
Clarence F. Low. 


Trustees of Bank Make Good Loss. 





By a simple process of bookkeep- 
ing John J. Arisio, teller of the Ital- 
ian Savings Bank, of New York, man- 
aved to embezzle from the _ institu- 
tion nearly $13,000, which its trus- 
tees made good. 

















PUT WIRES UNDERGROUND. 


Electrical Inspector Urges That 
Change be Made to Safeguard 
Watertown. 


A severe storm played pranks with 
the electrical wires of Watertown,, N. 
Y., recently, fully thirty meters being 
burned out, and a number of fires 
started as the result of a crossing by 
a 500 volt direct current power cir- 
cuit, of a 2,300 volts alternating cur- 
rent. Two circuits of the fire alarm 
telegraph was put out of order, and in 
addition considerable damage was 
done the delicate instruments in the 
various engine stations. Superintend- 
ent of Alarms Burdy said that “a re- 
petition of the trouble could be ob- 
viated if the wires were put under- 
ground.” Continuing he stated, “That 
the conduits cover practically all ter- 
ritory where over wires run near the 
high voltage electrical wires and if 
we could get the necessary appropria- 
tion we could soon have most of the 
alarm system underground.” 

Following a visit to the city by 
Electrical Inspector Fitzgerald of the 
State Association two weeks ago, he 
reported that “the outside wires in the 
congested portion of Watertown are 
at present in a very dangerous con- 
dition: * * * on a large percent- 
age of the wires the insulation is 
worn off from age, which condition, 
together with the raft of dead wires 
now swinging from poles, trees and 
buildings, leave the city liable in a 
heavy driving rain storm to a recur- 
rence of crossed wires, which may 
cause more disastrous results to the 
companies, as the fire department 
would be much hampered or put out 
of commission from charged poles, 
cornices, spouts, etc.” Mr. Fitzgerald 
suggested that the mayor and com- 
mon council of Watertown be urged 
to pass an ordinance compelling the 
placing of all wires underground. 

The matter had very earnest con- 
sideration at the October gathering 
of the State Association, and it was 
decided to grant the citizens of Wa- 
tertown sixty days in which to secure 
the much needed reforms, or be pen- 
alized by a rate increase. 


ROTH SUCCEEDS FULLER. 


Former Assistant Secretary of Se- 
curity of New Haven Elected 
Secretary of Company. 


In succession to the late Herbert 
C. Fuller, the directors of the Securi- 
iy of New Haven, some days ago, 
elected Victor Roth secretary of the 
company. He was formerly assist- 
ant secretary and during the long ill- 
ness of Mr. Fuller that preceded his 
death, had been the underwriter for 
the corporation. Before going with 
the Security Mr. Roth was New York 
State special for the Svea Fire and 
Life, entering its service from the 
ranks of the Underwriters Associa- 
tion of the State of New York. An 
earnest and conscientious worker he 
has persistently advocated a liberal 
policy for the Security and it was at 
his solicitation that the company es- 
tablished a Southern department at 
Dallas, and branched out in other di- 
rections. 


Future of Banta Agency. 

As executors of the estate of W. 
S. Banta, late of New York, Vice- 
President M. O. Brown, of the West- 
chester Fire; E. E. Hall, general man- 
ager of the Colonial Fire, and E. J. 
Nathan, a well-known attorney, are 
formulating a plan for the perpetua- 
tion of the splendid agency, and at 
the same time are casting about for 


the right man to put in charge of its 
affairs. This action is the result of 
a meeting held by the interested com- 
pany officials, at this city on Thurs- 
day last. Although every company in 
the office has been importuned by 
ambitious agencies for its local rep- 
resentation, the managerial sentiment 
is that the Banta agency be held in- 
tact. Street rumor has it that there 
are five prominent candidates for the 
management of the agency; two of 
the number being officially connected 
with foreign companies, while a third 
is an executive of a home institution. 
On the afternoon of the 3ist inst., 
the officials of the companies in the 
agency will again meet, when definite 
action as to the future of the office 
will likely be taken. 


Tribute to Mr. Banta. . 
At a meeting of the New York 
Board of Fire Underwriters, Presi- 


dent George W. Babb in steaking of 
the late W. S. Banta said: 

“It is my regretful duty to an- 
nounce fhe untimely death vf vur 
late fellow member, William S. Ban- 
ta, who died under peculiarly sad cir- 
cumstances on the 9th inst. Mr 
Banta was born in 1853 and was there- 
fore in his prime at the time of his 
decease. Entering the local fire in- 
surance business at ‘he aye of eigh- 
teen he devoted the remaining thirty- 
six years of his lif2, with extracrdi- 
nary industry and force, to its siudy 
and upbuilding and Jong since earned 
the distinction of having created the 
largest fire insurance local agency 
business transacted by aay single of- 
fice in the United Siates. 

“His long maintenance 
manding business vosicion 
his ability and s*ability. 
he has never been excoiled in knowl- 
edge of, or acquaintance with, tbe 
local business of ‘his imetropolitan 
district in all its vamifieations. His 
personality was pleasimg and forcesul 
and those who knew hin: but tittle 
can readily understand that he was 
a genial companion among his mcre 
intimate friends. His great business 
achievement is fuil tribute to his de- 
votion to the interests intrusted to 
his care and a monument to his abil- 
ity in his chosen profession.” 


f this com- 
attested 
Probably 





Much Expected of De Witt’s Admin- 
istration. 


Members of the Fire Underwriters’ 
Association of the Northwest believe 
that during the administration of the 
new president, Carroll L. De Witt, 
Western General Agent of the New- 
ark, the association will be promi- 
nently before the field men of the 
West. Mr. De Witt aims to attend 
all the field and Blue Goose meet- 
ings in his territory. As he is an 
orator of no mean ability he is al- 
ways called on to speak. 

President De Witt’s first public ap- 


pearance after his election was at 
the field men’s meeting at Kansas 
City last week. The various field 
clubs expect to have the president 


visit them while he is in office. 


Year End Reinsurance. 





Representatives of London Lloyds 
are offering to insure established fire 
insurance companies, against excess 
loss during the last month of the 
year. The average December loss of 
a company, for a period of ten years 
is taken as a basis and a stiff premi- 
um charged for the assumption of 
hazard. While a number of managers 
would like to be safeguarded against 
excessive loss, they prefer taking the 
risk to paying the premium asked, 
the present condition of the financial 
market justifying to their minds tak- 
ing long underwriting chances rather 
than parting with coin of the realm. 
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ADOPTS NEW BUILDING CODE. 


Excellent Work of National Boarc 
Bearing Fruit—Jersey City Ac- 
cepts Suggestions. 


The committee appointed some time 
ago by the Mayor of Jersey City for 
the. purpose of recommending a new 
building code has made its report an.t 
it is found that it conforms nearer to 
modern building regulations as out- 
lined by the Building Committee of 
the National Board than any city 
heard from thus far. The report was 
adopted by the Board of Aldermen, 
approved by the Mayor and is now in 
effect. In speaking of this the Jonr- 
nal of Commerce says: 

“This may be considered a victory 
for the National Board of Fire Under- 
writers for the reason that the build- 
ing code, as recommended by that 
body, was used as a basis in form- 
ing the present laws for Jersey City; 
in fact, the National Board code in 
this case has been practically adopted 
in its entirety, only such changes 
being made as became necessary to 
conform with the city charter, State 
laws and other local conditions. The 
National Board recommendations for 
height and area: Thickness of walls 
for mercantile, manufacturing and 
dwelling house classes; protection 
for all vertical openings; regulations 
for construction of fireproof  buil- 
ings; regulations for all heating and 
similar devices; chimney flues, ducts 
and vent shafts; reinforced concrete 
construction; requirements for roof 
coverings which prohibit shingle or 
other combustible roofs within the 
city limits; the theatre section which 
provides that all theatres shall be 
absolutely fireproof and equa@pped with 
automatic sprinklers and other facil- 
ities for extinguishing fires; stand- 
ards for fire doors and shutters, wire. 
glass window protection, automatic 
sprinkler installations, requirements 
for standpipe and hose for internal 
protection, and other provisions for 
the protection of property as recom- 
mended by the National Board of 
Fire Underwriters have been adopted. 


“Extensive fire limits have been 
fixed within which no frame _ build- 
ing shall be erected except when no 


part of such building is within 190 
feet of any public street or the prop- 
erty line of another owner. This 
provision practically prohibits the 
construction of any frame bnildings. 
Other cities, contemplating or actual- 
ly engaged in revising building laws, 
would do wel! to profit by the action 
of the authorities of Jersey City in 
adopting measures of safety looking 
to the future welfare of the commun- 


ity by providing these substantial 
precautions against such calamities 
as recently visited Paterson, Balti- 


more, San Francisco and other cities.” 


SPENCERS DROPPED. 


Henry W. Colson Formerly of New 
York Fire, Western Manager of 
the Walla Walla. 





Much interest was taken by west- 
ern men in the visit of Secretary Con- 
oway and Treasurer Parker of the 
Walla Walla Fire to the Centra] de- 
partment headquarters in Chicago and 
the simultaneous visit of Manager 


C. H. Spencer of the department to 
the home office of the company on 
the far Pacific coast. It has been 


known that the home office felt that 
Manager Spencer's reputation as a 
former mutual man in Minnesota and 
later in Washington, was being used 
against the company. It seems that 
Mr. Spencer appointed his son, Louis 
E., as special agent for Ohio and 
local agent at Columbus. This vio- 
lated the terms of his contract as it 
had been stipulated that the son was 
to be in no wav connected with the 
Walla Walla. Mr. Spencer's license 
was revoked in Illinois and that of 
his son in Ohio. Both were served 
with dismissal papers 


H. W. Colson, superintendent of 
agents of the department becomes 
manager. He was formerely Western 


general agent of the New York Fire. 
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POSTPONE ACTION. 





Suggested Change in Middle Depart- 
ment Electrical Regulations Goes 
Over for Month. 





While the idea of materially modi- 
fving the present stringent regula- 


tions of the Underwriters’ Association 
of the Middle Department governing 
the installation of electrical equip- 
ments in its territory, .has numerous 
warm adherants, there are likewise 
many companies who are stoutly op- 
posed to any letting down of the bars. 
These latter, while not strong enough 
to defeat the modification plan, were 
yet able, when the matter came up 
for consideration at the October meet- 
ing of the association on the 15th 
to have final action upon it delayed 


until the Nevember gathering. 

The present rules of the organ- 
ization compel each assured to 
secure a certificate from it 
certifving to the condition of the 


of his risk, be- 
policy can be is- 


electrical equipment 


fore an association 
sued him. Not a few companies, wear- 
ied with the delay inseparable from 


the Association’s multitudinous in- 
spections, have ignored the electrical 
certificate, while the non-board offices 
make no pretense of asking for it. 
Much as those most familiar with 
the high-grade work performed by the 
electrical department, they yet re- 
alize that stress of conditions may 
compel some modification, and it is 
quite probable that such will be con- 
ceded when the Association holds its 
November meeting. 

It was decided on the 16th, that the 
Executive, Electrical and Rules Com- 
mittees, meet in joint sessions and 
thoroughly overhaul the subject, pre- 
senting a report of their findings to 


the Association meeting next month. 
George A, Clarke will be chairman of 
the Joint Committee, to which, has 
been added, Benjamin Bevier and 
Louis Wiederhold, Jr., two men pe- 
culiarly equipped to deal with the 


matter. 
DOWNES GENERAL AGENT. 
Mutual Man Will Represent Excel- 
sior Fire Wherever Company 
has no Agencies. 

By the terms of an arrangement 
concluded a day or two ago Fred 
Downes, of Philadelphia president of 
twe mutual companies, will represent 
the Excelsior Fire, of New’ York, for 
all territory throughout the United 
States where the company is without 
agencies. The directors of the Ex- 
celsior Fire at a meeting on Monday 
decided to substantially increase the 
capital of the institution. Just what 
the increase will be is to be deter- 
mined later. 


California Fire in the East. 

Secretary G. W. Brooks, of the Cali- 
fornia Insurance Company of San- 
Francisco, was in Pittsburg some days 
discussing with Logue Brothers 
Company of that city, who are 
agents of the corporation for 
a prominent territory, its future 
plans. In turn Mr. Brooks stopped 
for a day or two in Philadelphia and 
New York, and is now in Chicago en 
route home. The California suffered 
so heavily in the Pacific Coast disas- 
ter of last year that its stockholders 
were in all $1,830,000; thus 
making good every dollar of assumed 


ago, 
and 
general 


assessed 
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liability; and creating an increased 


capital and liberal surplus. 





OPPOSE NEW SCHEDULE. 





Local Agents at Bluffton, Ind., Object 
to Analytical Method of Rating 
Business. 





Unless the local agents at Bluffton, 
Ind., withdraw their objection to the 
re-rating of the city’s business under 
the analytical schedule, the proba- 
bilities are that a lively rate war 
will result, a condition from which 
the agents would suffer more than 
their companies. The intimation that 
the change in rate making is intend- 
ed as an attack upon the business 
of the Ohio Farmers’ Insurance Com- 
pany, is termed by company man- 
agers, sheer rubbish, the Le Roy com- 
pany’s operations being confined al- 
most exclusively to farm risks. 


Water Service of Rutherford, N. J. 








Following a lengthy and critical ex- 
amination of the water supply of Ruth- 
erford, N. J., a special committee on 
Thursday last, reported that the 
water was pure and well suited for 
domestic purposes. It further report- 
ed that tests at fire plugs indicated a 
pressure of 29 pounds to the sauare 
inch upon the high elevation, and 
601-2 pounds on low ground. In the 
opinion of the committee the fire pres- 
sure at the higher parts of the town 
should at least equal 85 pounds. 





Mountain Territory to be Reviewed. 

The joint advisory committee com- 
posed of representatives from the 
Pacific Board and the Western Union 
will meet. in Denver this week and 
take up matters pertaining to the 
mountain territory over which the 
two organizations have joint jurisdic- 
tion. The Western Union Committee 
consists of J. S. Belden of the Fire 
Association, G. H. Lermit of the 
Northern, C. H.; Barry of Pennsyl- 
vania and A. J. Harding of the Spring- 
field. 





A CORRECTION. 





In our issue of the 10th inst. ap- 
peared an article relative to a fire 
loss at Wilmington, Del., our inform- 


ant stating tha* the plant belonged 
to the United States Leather Com- 
pany. We have since learned that 


the Wilmington plant is that of the 
United Leather Company, not a part 
of the Leather Trust. The line, we 
are informed, was placed by Gilpin. 
Van Trump & Montgomery, of Wit- 
mington, instead of Fred S. James as 
we incorrectly stated and which er- 
ror we greatly regret. 


Philadelphia Companies Examined. 
Three Philadelphia fire insurance 
companies, the Pennsylvania, Union 
and the Jefferson, were examined last 


week by Commissioner Rittenhouse, 
of the Colorado Insurance Depart: 
ment, 





Adequate Protection. 
The maintaining of a 

ocean patrol on the Pacific is as nec- 
essary to the United States as a sub- 
stantial life insurance policy is to 
the dependent family that is husband 
ed by no other protection.—Rear Ad- 
miral Jos. B. Coghlan. 
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TO AGAIN WRITE BUSINESS. 





Assurance Company of America Like- 
ly toi Compete for Surplus 
Line Business. 





Concluding that it would be prefer- 
able to continue the Assurance Com- 
pany of America, of New York, in 
pusiness rather than liquidate it, the 
directors of the corporation, at a meet- 
ing held a few days ago, decided up- 
on the former course. While the com- 
pany will be entered in many States 
the present plan is to write surplus 
lines upon seiected risks only; the 
completion of a reinsurance arrange- 
ment with a strong foreign institution 
making possible the acceptance ot 
liberal lines. The management of the 
company will be in the hands of R. 
C. Rathbone and Company, leading 
brokers of the city, who organized the 
Assurance Company of America, and 
tor years prior to its formation upon 
a stock basis, handled it as a Lloyds. 
No agents will be appointed, business 
being solicited throught paid repre- 
sentatives only. 

Until February of the present year 
the Assurance Company, of America, 
in conjunction with the Federal of Jer- 
sey City, wrote a general agency busi- 
ness, having wide and admirable con- 
nections! throughout the country. The 
leading stockholders in the two insti- 
tutions, feeling that the prospective 
profits to be had from the fire insur- 
ance business, did not justify the 
risk assumed, decided upon reinsur- 
ance, although the operations, outside 
of Baltimore and San Francisco, had 
been very profitable. The outstand- 
ing obligations were taken over by 
the National of Hartford, and in all 
probability will yield a capital margin. 
Ferris E. Shaw, manager of the un- 
derwriting department of the com- 
panies is still looking after the de- 
tails of the reinsurance. 





BARRED FROM TENNESSEE. 





Commissioner Folk Rules That Mut- 
ual Fire Companies Cannot 
Enter State. 





Commissioner Folk of Tennessee 
has made a novel ruling as regards 
entry to that State by a mutual fire 
insurance company, holding that a 
purely mutual company organized in 
another State cannot do business in 
Tennessee even though in possession 
of $100,000 or over of net surplus 
He claims that while the statutes 
governing the matter are not defi 
nite, he is of the opinion that the 
statute which prohibits fire insur- 
ance companies from assuming risks 
exceeding 10 per cent of their paid 
up capital stock, by clear imputation, 
precludes a fire insurance company 
having no capital stock from doing 
business in the State. The ruling is 
made in connection with the applica- 
tion of the Michigan Millers’ Mutual 
Fire to do business in Tennessee. 





Quits Barry. 





Some time ago the Loebs of Chi- 
cago, severed their connection with 
J. Ramsey Barry, of Baltimore and 
New York and now Lester C. Lock 
wood has pursued a like course. The 
Metropolitan agency of the Shawnee 
of Topeka, heretofore held by Lock- 
wood and Barry, has been transferred 
to Hall and Henshaw. 





Increasing Its Capital. 





The Humboldt Fire Insurance Co. 
of Allegheny has decided to increase 
its capital from $200,000 to $300,000. 
selling the new stock at $200 per 
share. This will add $100,000 to the 
surplus. The Humboldt is one of 
the strong little institutions of Penn- 
sylvania which, under safe, conser- 


THE EASTERN UNDERWRITER. 


The second annual edition of “Bests 
Life Insurance Reports” has been is- 
sued. This volume gives statistics 
pertaining to all legal reserve com- 
panies, assessment associations and 
fraternal societies transacting busi- 
ness in the United States. The book 
for this year includes considerable 
information of an actuarial nature, 
giving explanations of life insurance 
methods and terms. It is compre- 
hensive and gives a great deal of 
valuable statistics. 


vative management, has shown a 
steady, substantial growth. On Jan- 
uary Ist last it had assets $704,893 
and a net surplus of $261,360. The 
underwriter of the company is Secre- 
tary A. H. Trimble. 


ISSUES A WARNING. 





Texas Insurance Commissioner Ad- 
vises Against Dealing With 
Arizona Concern. 








Insurance Commissioner Love of 
Texas has issued a warning against 
placing confidence in unlicensed con- 
cerns. He says: 

“The Department of Insurance is 
advised that the Phoenix Fire Insur- 
ance Company of Phoenix, Ariz., is 
soliciting insurance in this State 
through correspondence and circular 
letters. This company is not author- 
ized to do business in this State, and 
in case of loss, the holder of a policy 
therein would be powerless to sue on 
it in the courts of the State. Policy- 
holders would, therefore, be largely 
at the mercy of the company in case 
of loss under any of its policies.” 


For Uniformity in Electrical Regula- 
tions. 





To consider the question of uniform 
electrical inspections and _ require- 
ments, representatives of the New 
England Fire Insurance Exchange, 


of New York and the Underwriters’ 
Association of the Middle Department, 
met in this city on Tuesday and Wed- 
nesday. 





Out-of-Town Visitors. 








Among out-of-town callers the fore 
Received With Thanks. 





part of the week were: H. W. Car- 
lisle, of Marsh & McLennan, Chi- 
We are indebted to The Insurance cago; C. E. Rollins, of Rollins & 


Journal Company of Hartford for a 
copy of “Hayden’s Annual Cyclopedia 
of Insurance in the Untted States 
for 1906-1907.” which is a valuable 
book of reference for progressive in- 
surance offices. tral Life of Indianapolis. 


SURPLUS LINES. LONDON LLOYDS. 


We can furnish you a policy covering up to $40,000 in a syndicate of LONDON 
LLOYDS Underwriters that accept American fire business only through our vi 
fice. Immediate binders given; 10 per cent. commission paid. Send us full iu 
formation; also a list of a few represented companies and the amounts the) 
ae A warranty will be required in some one of the companies mentioneu 
elow: 

London & Lancashire Fire Insurance Company; North British & Mercan- 
tile Insurance Company; Liverpool & London & Globe Insurance Company; 
Phoenix Assurance Company, Limited; Commercial Union Assurance Com 
pany, Limited; Northern Assurance Company; Alliance Assurance Company 
Limited; Royal Insurance Company; London Assurance Company; Sun Insur- 
ance Company of London; Continental Isurance Company of New York; Fire 
man’s Fund Insurance Company of San Francisco; Home Insurance Company 
of New York; Hartford Fire Insurance Company of Hartford; Insurance Com- 
pany of North America. 

We invite Your Patronage and Promise Careful Attention to Your Interest. 


MARSH & McLENNAN, 


Tondon Office, 123 Bishopsgate Street. 
New York Office, 54 William St. Chicago Office, 159 La Salle Street 


Fame ASOUCIATION panacea 2 


Office: Company’s Building, 407-409 Walnut St. 
Organized 1817. Incorporated 1820, Charter Pepetual. 
Cash Capital, $500,000. Assets, $7,301,261.56. 

E. C. Irwin, Pres. T. H. Conderman, Vice-Pres. 
M. G. Garrigues, Sec. and Treas. 

R.N. Kelly, Jr., Asst. Sec. and Treas. 


JOHN C. PAIGE &CO. 
¢ INSURANCE : 


20 KiLBy STREET 
BOSTON. 


Burdick, Chicago; W. C. Bennett of 
Charles Fredick & Co., Philadelphia; 
W. L. Clark of Pittsburgh; Charles 
E. Dark, president and George E. 
Hume, treasurer of the American Cen- 
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H. A. RICHARDSON, 
President. 


THE DELAWARE FI 


OF DOVER, DEL. 
Capital, $200,000.00. 


WM. D. DENNEY, 
Secretary. 


INSURANCE 
COMPANY 


Assets, $385,803.78. Liabilities, $160,766.71. 


VEDDER UNDERWRITER Co., 
63 William St. New York. 


General Agent for the United States. 


Underwriters Association of tue State ( 


= = oo eee eee 
ren nn i 


Samue! Gans, 
President 


Samuel Gans Co. 
143-147 Franklin St.. | *& - 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 4835 Franklin 

Stocks handled at lowest percentage con- 
sistent with proper results, accompanied 
always with Cvsh Guarantee. Otcr 
methods fortify adjusters in advance of clos- 
ing loss. 

Always telegraph or telephone at our 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison St 


Leopold Gans, 
Vice Pres. & Gen’! Mgr. 





QUEEN 


Ins. Co. of America, 
NEW YORK. 





PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. - 





No. 68 WILLIAM ST., 
New York. 


EDWARD CLUFF 
54 MAIDEN LANE 
New York City 





Surplus Line 
INSURANCE 


Reliable Policies Only 


Freeholders Ins. Co., Topeka, Kans. 
Travelers Fire Ins. Co., of Pine Bluff, 
’ Ark, i 
Federal Llyods, of Chicago, IIL 
See Reports of These Companies. 





SUN 


INSURANCE OFFICE 
OF LONDON. 





FOUNDED 1710 | 





United States Branch: 


54 Pine St.. New York. 


Western Department: 


171 La Salle St., Chicago 


Pacific Department: 


215 Sansome St., San Francisco 
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VARIOUS TOPICS DISCUSSED. 
(Continued from page six.) 
the argument that was presented to 
the committee on insurance, to the 
members of the General Assembly, 
why The Travelers should be, if it 
is found desirable equipped with a 
large capital for the transaction of 
its business. What it comes to is 
this: in a stock company stockhold- 
ers invest their money not only for 
the purpose of finding a secure in- 
vestment which is likely to return a 
fair rate of interest upon the money 
invested, but also for the purpose of 
affording security to the policy hold- 
ers of the company. From the point 


of view of those who insure, that is 
the first and the most important 
function for the capital stock,—to 


make secure the contracts of the com- 
pany; and it was the declaration of 
our legislature- that that security 
ought to be more abundant, if in the 
judgment of the stockholders they de- 
sired to increase their investment, 
and they gave that opportunity by 
that amendment of the charter. 
Corporate Organizations Compared. 
“Having referred to the office per- 
formed by capital stock in an insur- 
ance company, perhaps I ought at 
this point to go on and say that the 
principal difference between the stock 
form of life insurance and the mutual 
form is, that in one case a guarantee 
of capital stock is contributed by 
stockholders, while in the other case 
the policyholders contribute their owu 
capital stock to the guarantee of their 
contracts, without being aware of it 
always. That they do contribute the 
capial is unquestionable. Now, let 
me point out the difference in this 
way; The Travelers has now a capi- 
tal stock of a million dollars. That 
is paid in by the stockholders who 
own the capital and who are the pro- 
prietors of the company. Policies 
are issued which are guaranteed by 
that ‘capital. The security to those 
contracts is assured by the fact that 
capital has been contributed by stock- 
holders and a surplus accumulated in 
addition thereto. In the mutual com- 
pany a like contribution is made by 


the payment of premiums in excess 
of the amount required to mature 
and pay the obligation of the con- 


tract. It is true that in a stock com- 
pany the stockholders expect a rea- 
sonable profit upon their investment, 
that is paid to them in the form -of 
dividends. Their capital is invested 
in such a way that it earns it; and if 
dividends are paid in excess of the 
earnings of the capital, they are bas- 
ed upon the surplus which has been 
accumulated by the wise, judicious in- 
vestment of the capital. So that the 
stockholders of the stock company 
receive dividends only upon the capi- 
tal which they have _ contributed, 
which they have earned and which 
belong to them. In a mutual company 
the premiums are higher than in a 
stock company; an over-charge is 
made which it is expected will be 
returned to the insured in the form 


of dividends. That over-charge per- 
forms precisely the same office that 
is performed by the capital stock of 
the stock company. It is paid into 
the hands of the mutual insurance 


company, and that constitutes a fund 
which stands as a guarantee for the 
security of the company’s contracts. 
That guarantee, or capital, or what- 
ever you please to call it, is paid in 
by the policyholders. They do not 
always appreciate it when they do it. 
Taxes and commissions are paid upon 
it. It is subject to various burdens 
which equal and I don’t know how 
many times exceed the profit that is 
made upon the capital of a stock com- 
pany. 

From An Economic Standpoint. 

“Then there are certain economies 
that can be practiced by a stock com- 
pany that are not to be observed in 
the administration of a mutual com- 


pany. One of these may illustrate a 
considerable class, At the last an- 
nual meeting for the election of a 
board of directors by one of the larg- 
est mutual companies in New York, 
the expense was two hundred thous- 
and dollars, just to hold an annual 
meeting and elect a board of direct- 
ors, and that is under a statute de- 
signed to prevent extravagance and 
promote economy. I think twenty- 
five dollars will cover the expense of 
holding an annual meeting of the 
stockholders of The Travelers, and, 
put that on a ratio basis, it would 
take quite a number of points to car- 
ry that out in a decimal form. There 
are other extravagances that we do 
not need to practice; we cannot, be- 
cause we have got a lot of diligent 
stockholders who are watching our 
transactions all the while and who 
are preventing us from being led in- 
to any temptations in the direction of 


extravagance or anything but the 
closest economy. And if anything of 
the sort should be done, if there 


should be extravagance by a stock 
company, it cannot possibly come out 
of any of the funds of the policyhold- 
ers; the stockholders must pay for 
it; the policyholders cannot possibly 
be made to do it, because their con- 
tracts call for a specified amount, a 
certain amount, and reserves must be 
accumulated to protect them, to make 
that sum good, and that is set aside 
and is so invested and so protected 
by legislation and by examination 
and otherwise that there is no possi- 
ble way of a stock company to en- 
croach upon the resources that be- 
long to the policyholders for the pur- 
pose of engaging in any extravagance 
of any kind. It simply can’t be done. 
Liability Legislation. 

“The legislatures of other states, 
on the other hand, have been busy, a 
good many of them. Their attention 
has been directed so much toward 
life insurance that they have don: 
very little with the business of acci- 
dent insurance. That .has' escaped 
any adverse legislation, so far as I 
am aware by any of the states. And 
it did not need any, because the com- 
petition, that involves in my judg- 
ment a large measure of folly, by 
other companies has so aggravated 
conditions in the accident business 
that no legislation was needed to 
make them worse, and the _legisla- 
tures graciously refrained from in- 
flicting anything of that kind upon 
the accident companies. Our trou- 
bles will come from other directions. 

(To be concluded next week.) 





Inclining to Conference Idea. 





To those in intimate touch with 
liability affairs évidences are not 
lacking that a check has been put up- 
on the operators of several of the 
powerful companies which for years 
past have madly struggled for pre- 
mium income, and that from now on, 
the pace would be decidedly slower. 
Indeed, it would not surprise the criti- 
cal observers if an attempt were seri- 
ously made to form a rate governing 
organization in the near _ future. 
Each year the employers of the Unit- 
ed States pay out $65,000,000, more 
or less, in liability premiums, an 
amount sufficient to yield a good in- 
come to every company engaged in 
the business, why then the unseemly 
scramble for business at rates that 
spell disaster, none the less certain 
because long deferred! 





The report of the examination of 
the Fidelity Mutual Life by Actuary 
S. H. Wolfe, has been rendered to 
Commissioner Prewitt, of the Ken- 
tucky Department, for which depart- 
ment the examination was made. 
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“CASUALTY AND 


SURETY HAPPENINGS 





WILL NOT BE COERCED. 





American Bonding Company Refuses 
to Prejudice Rights of Clients. 





That the Nebraska Insurance De- 
partment will revoke the license of 
the American Bonding Company of 
Baltimore, to operate in that State is 
wholly unlikely, once the facts in the 
case be ascertained. 

The application for revocation was 
filed by General Colby, of Beatrice, 
whese wife has been conducting a 
vigorous crusade against saloonkeep- 
ers for alleged illegal selling»of liq- 
uor. She brought suit against seven 
of the liquor dealers, who contended 
that they had not transgressed the 
statute. Three of the accused parties 
were at once relieved from liability 
by the court, judgment being entered 
against the remaining four for $2,000, 
the American Bonding Company and 
private individuals being concerned 
as sureties. 

Mrs. Colby’s attorney has been en- 
deavoring to have the surety company 
go over the heads of the principals 
and pay the judgments, irrespective 
of whatever rights the co-defendants 
may have by appeal or otherwise. 

This the American Bonding flatly 
and properly refused to do. It stat- 
ing its entire willingness to meet its 
obligations immediately this can be 
done without prejudice to the rights 
of others. 





TRACTION DEATHS IN GOTHAM. 





Heavy Fatalities During September 
According to Report Just Issued. 





A report issued by the Public Ser- 
vice Commission of New York City 
for the month of September shows 
that accidents for that month on trac- 
tion lines and steam railways were 
of a serious nature. 

The report shows that there was a 
falling off in the total number of ac- 
cidents, but the number of serious ac- 
cidents was greater in September than 
in the twenty-six days of August. In 
208 cases the victims of accidents 
were either killed or suffered serious 
injury, as against 189 such cases in 
August. The total number of acci- 
dents of all character was 4,906, as 
against 5,500. Comparing the reports 
for the two months, more persons 
were killed, more persons suffered 


fractured skulls, and more suffered 
serious injuries not classified in Sep- 
tember than in August. The number 
of persons hurt in car collisions and 
on the stairways of stations was also 
greater. 

The tables in the commission’s re- 
port are as follows, with the compara- 
tive figures: 





Aug. 5 

to 31. Sept 

Persons injured in car col- 
MN ed kek Deis arateoeaerk 145 214 

Persons injured in collis- 
ions with vehicles...... 465 641 
Persons struck by cars.... 405 309 

Persons injured boarding 
Pe MR sche ks Gn ce aawnd 641 503 

Persons injured alighting 
ee 63 915 
Employes injured ........ 641 597 
ee 33 3 
Injuries on stairways..... 26 35 
Other accidents .......... 1881 1669 
MN ate Bis oe Ues Wain sats 5500 4906 
The serious accidents are further 


classified as follows: 


Aug. 5 
to 31. Sept 
Persons Billed ....6..06¢.%. 42 56 
Fractured skulls ......... 10 11 
Amputated limbs ........ 10 7 
Bremen limbs ......26.%... 44 39 
Other serious injuries.... 83 95 
ee dc dieseab bane 189 208 


Concerned About Financial Situation, 





On Tuesday evening the chief exe- 
cutors of a number of surety compan- 
ies met in the offices of a leading lo- 
cal company and considered at length 
the financial situation. Having large 
deposit bonds covering upon banking 
institutions, the surety corporations 
have a very vital concern as to the 
solvency of such _  istitutions. The 
concensus of opinion was that the 
worst was now over, and that there 
was no need for radical action on 
their part. 

Shareholders of the Hartford Steam 
Boiler Inspection and Insurance Com- 
pany, have decided to increase its 
capital from $500,000 to $1,000,000. 





Julia Lane in a suit against the 
New York Contracting Company to 
recover damages for the death of her 
husband has been awarded a verdict 
of $16,500 in the New York Supreme 
Court. 





WANTED. 





General Agent with established of- 
fice and fine line of accident and 
health business, would like to repre- 
sent for Cincinnati and vicinity, a 
first class casualty company, not sat- 
isfied with its present connections 


there. Address, with best terms: 
“Colonel,” care “Eastern Underwrit- 
er.” 





Trained accountant, with 
ence in large foreign fire insurance 
company, seeks a new connection 
where the chances for advancement 
are brighter than in his present po- 
sition. “Experience,” care “Eastern 
Underwriter.” 





Fire underwriter of managerial and 
special agency experience is open for 
a proposition to handle a progressive 
fire insurance agency or brokerage of- 
fice. Thoroughly familiar with every 
phase of the business and can give 
exceptional references, 


experi-— 


WANTED 





One of the most progressive local 
agencies in New York City, writing 
a large business, much of it of the 
preferred class, yielding exceptionally 
low loss ratio, is open for one or two 
additional companies. Address in con- 
fidence, L, R. 





An agency for New York City, of 
a fire insurance company by an un- 
derwriter of unquestionable ability, 
who is thoroughly conversant with 
local conditions, and can write a large 
and profitable business. Address, 
— Town,” Eastern Underwriter of- 
ce. 





Atlantic City, an old established 
fire insurance office which has made 
money for all its companies, desires 
the representation of an additional 
company. Willing to accept the agency 
on a flat and contingent arrange 
ment. Address, “Atlantic City,” East- 


ern Underwriter office. 
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A STUDY IN ACCIDENTS. 





According to the report of the Pub- 
lic Service Commission there were 
5,500 accidents on the various trac- 
tion lines of New York city during 
the month of August. The record of 
persons injured is as follows: 





Sik COE CUIII «6 ho occ cise gc ccowss 145 
Collisions with vehicles ........ 465 
..,, + 2. 2a eae 405 
RP OD oi coc tewnccpeces 641 
Alighting from cars ............ 1,263 
Employes injured .............. 641 
PIII 5's. 6:5 woo erswine Oa) wee 33 
ee UE eC ak recs ece dese 26 
Miscellaneous accidents ........ 1,881 

MID be ak awd ace be Gaate be wie wed 5,500 


The extent of some of the injuries 
reported in twenty-six. days are shown 
by the following: 





SINE MINI ora "y Cibo s altp 0 a.V6 00s 42 
PROCURPEG GME wc eck ccccaaes 10 
pe eee ee 10 
ee er re oe 44 
Other serious injuries ............ 83 

So , EE Ore rr ees 189 


That is a mighty good talking point 
for accident solicitors operating in 
and about Gotham, especially when 
it is considered that a combination 
of all railroad and trolley accidents 
only equal 7% per cent. of the whole. 

On the theory that the “dare-devil” 
nature does not exist in New York to 
a greater extent than in any other 
city—although we have the first.time 
yet to note where a street car, auto- 
mobile or wagon would not run down 
a pedestrian if given a chance—the 
lesson is equally applicable through- 
out the United States, 

It is an unfortunate thing to meet 
with an accident. It means pain, ex- 
pense and loss of time. A person may 
essay to keep in good health, but 
none who mix in the public life are 
immune from accidents. They hap- 
pen in unexpected ways. 

The cost of accident insurance—a 
splendid protection against expense 
and loss of time incident to accidents 
—is so small, and the contracts is- 
sued so liberal, that no business man 
can afford to go without it. The time 
to insure is before the accident oc- 
curs, 





On behalf of the insurance depart- 
ments of Maryland, Virginia and Min- 
nesota, Actuary S. H. Wolfe, is ex- 
amining the American Surety Com- 
pany, of New York. In turn Mr. Wolfe 
has recently overhauled the affairs of 
the National Surety, of New York; 
the United States Fidelity and Guar- 
anty and the United Surety Com- 
panies of Baltimore. 





SURPLUS GREATLY REDUCED. 





Company’s Figures Materially Alter- 
ed as Result of Official 
Examination. 





One result of the lately concluded 
examination of the United States Fi- 
Jelity and Guaranty Company, of Bal- 
timore, conducted by Actuary S. H. 
Wolfe, of New York, on behalf of the 
insurance departments of Maryland, 
Minnesota, and Virginia, has been to 
very materially reduce the surplus 
of the corporation. The examination 
was as of December 31, 1906, and the 
report places the surplus at $32,436.14, 
instead of the $355,837.21 claimed by 
the company. 

Problems Presented for Solution. 

To quote from the report, the ex- 
amination “although undertaken to 
deiermine the correctness of the an- 
nual statement filed with the various 
insurance departments by this partic- 
ular company, developed questions 
and problems which may well attract 
the attention of underwriters and in- 
surance departments. These problems 
reveal a condition of affairs which 
indicates the necessity for authorita- 


tive rulings along certain lines, in 
order that uniformity of treatment 
may be accorded the various corpora- 
tions transacting fidelity and surety 
business. 

The determination of the proper 
reserve to be set aside on losses and 
the correct method of computing the 
unearned premiums on the outstand- 
ing risks are pertinent and live top- 
ics. The proper way to treat the 
question of salvage is likewise in need 
of discussion. To refuse to recog- 
nize the value of salvage when it is 
so designated, but to admit it as col- 
lateral for a loan, or when carried 
into the statement as part of the 
bond or stock holdings, is inconsist- 
ent and encourages subterfuge.” 

Financial Status of Company. 

After briefly reciting the history of 
the United States Fidelity and Guar- 
anty, the following financial state- 
ment as to its condition on the clos- 
ing day of last year is offered: 


its routine business, it is hardly to 
be commended in an insurance com- 
pany. 

Guaranteed Attorney List. 

Subscriptions—Department of guar- 
anteed attorneys—This item of $42,- 
098.80 should be divided into two 
parts, one representing the promises 
to pay the attorneys whose names ap- 
pear in the book compiled by this 
companv. This branch carries witn 
it no fidelity feature. The second 
part of this item consists of subscrip- 
tions due from mercantile houses for 

(a) The bond of this company 
guaranteeing the fidelity of the guar- 
anteed attorneys into whose hands 
the merchants place their collections. 

(b) A certain number of inquiry 
and collection blanks, 

(c) A copy of the book containing 
the names of the guaranteeing attor- 
neys. 

(d) Coupons entitling the merch 
ants to secure free of cost a bond in 


LEDGER ASSETS. 


Book value of real estate, unincumbered 
Mortgage loans on Real Estate, first liens 


$521,642.34 
13,200.00 


Loans secured by pledge of bonds, stocks or other 


collaterals 


Book value of bonds, excluding interest 


and book value of stocks 
Cash in Company’s office 
Deposited in banks 


Bills receivable (Department of Guaranteed Attorneys) 


Notes in New York Office 


Ledger Assets, as per balance 


138,415.00 
. -1,496,165.99 
75,359.00 1,571,524.99 
52,647.67 


.---1,071,837.21 1,124,484.88 


42,098.80 
6,000.00 


$3,417,266.01 


NON-LEDGER ASSETS. 


Interest due and accrued on mortgages 


Interest due and accrued on bonds 


Interest due and accrued on collateral loans 
Interest due and accrued on other assets............ 


$146.06 
25,105.09 
778.22 


939.66 


Rents due and accrued on Company’s property or 


lease 


Market value of real estate over book value 


Uncollected Premiums 


Gross Assets 


891.67 $ 27,860.70 
3,848.36 
340,309.85 


$3,789,384.92 





DEDUCT ASSETS NOT ADMITTED. 


Bills Receivable (Guaranteed 


Attorneys Department) 
Loans on personal security, endorsed or not 


$5,352.80 
6,000.00 


Gross premiums in course of collection written prior 


to October 1, 1966 
Depreciation in assets 


Receiver’s certificate counted as cash in bank 


Admitted Assets 


150,331.02 





$3,639,053.90 


LIABILITIES. 


Total unpaid claims and expenses of settlement 


Total unearned premiums 
Commissions due 


$485,367.24 
1,205,076.21 
78,909.21 


Salaries, rents, expenses, taxes, bills, fees, etc., due 


or accrued 


Return premiums and agents’ credit balance 


Reinsurance 
Amount due agents on 
Note discounted 


94,220.63 
10,299.55 
1,367.69 


$5,687.45 
1,200.00 


Losses paid since Dec. 31, 1906, on policies cancelled 


before that date 


Unsettled losses reported since Dec, 31, 1906 


Total amount of all Liabilities, except Capital 
chuawedecswawa $1,700,000.00 


Capital actually paid up in cash 
Surplus over all liabilities 


Total Liabilities 
The report continues: 
Concerning Collateral Loans. 

The loans on collateral were veri- 
fied, and, as indicated in the prelim- 
inary statement, two of them were 
the result of salvage received by the 
company in the settlement of some 
of its losses. They have been al- 
lowed to stand nevertheless at the 
figures claimed by the company. Some 
of the original collateral loans made 
by the company are upon securities 
to which your attention is respect- 
fully directed. The loaning of the 
money of the company on such se- 
curities as canned tomatoes is, we 
believe, a practice which should be 
discouraged. While collateral of this 
kind may properly be taken by a 
banking institution in the pursuit of 


12,757.74 
11,732.04 


31,377.23 





$1,906,017.76 


32,436.14 


$1,732,436.14 








$3,639,053.90 
certain judicial actions connected 
with the collection of their accounts 

It is claimed by the company that 
five dollars of the subscriptions rep 
resents the premium on its bond, and 
on Dec. 31, 1906, $16,180 of net prem- 
jums in this department were out- 
standing. No unearned premium re- 
serve has been maintained by the 
company on this business, and the 
charge, which is included in the li- 
abilities, represents 50 per cent of the 
aforementioned premiums. The 
amunts due from guaranteed attor- 
neys and from mercantile houses, be- 
ing in the nature. of uncollected 
premiums, have been allowed in ac- 
cordance with departmental rulings. 
In connection with this, however, it 
may be stated that the collections of 


13 


this department on those notes have 
been uniformly favorable; the losses 
on the bonds sustained have aver- 
aged not to exceed $1,000 per year. 

Fidelity and Burglary Reserves. 

The company carried into its state 
ment $387,284.44 as its measure of 
its liability on unpaid fidelity and 
surety losses. uring 1907 it has paid 
on account of those claims $207,818, 
and it estimated that it will have to 
pay in the future on those remaining 
unpaid $258,370.58. It would appear 
therefore, that this item should have 
been $466,188.68 instead of the fig 
ure used by the company in its state 
ment. For its burglary losses in the 
same statement it carries a liability 
of $14.350. Upon these claims it 
has paid during 1907, $17,106.06. A 
judgment of $385 was rendered agains 
the company in one of the litigated 
cases, and it estimates $1,187.50 as 
the probable cost of settling bal 
ance. It would appear, therefore, 
that this item should have been $19, 
178.56. 


Improper Bookkeeping Methods. 


the 


The total fidelity and surety prem- 
iums outstanding on Dec. 31, 1906, as 
reported by the company, were $2.- 
058,961.91. The deduction of the 
premiums on bonds which did not go 
into force until 1907, resulted in the 
reduction of this figure to $2,021,065. 
50. The company reported outstand 
ing burglary premiums of $274,712.28 
Our calculation of this item shows 
that it should have been $382,241.94 
This difference is caused by the im 
proper method which the company 
employed in keeping its books. no 
reason or justification having been 
exhibited to us for some of the can 
cellations which have been made. 

Other Liabilities. 

Return Premiums.—Most of these 
have been provided for in the com 
pany’s statement by a deduction from 
the agent’s debit balance, but the 
method employed by us in the treat 
ment of agents’ balances necessitates 
the inclusion of this item in liabili 
ties. 


Unpaid Bills—The company did not 
provide in annual statement for 
any bills or accounts which were paid 


its 


in 1907 and which had accrued on 
Dec. 3lst. This item amounts to $94, 
220.63. 

Profit-Sharing Contracts.—The com 
pany has three profit-sharing con 
tracts with agents outstanding, and 
this figure ($5,687.45) represents the 


amount accrued upon the same Dec. 
Unprovided-for Losses.—The meth- 
od employed by this, and we believe 
other companies, in reserving for its 
losses results in the faflure properly 
to provide for which are re- 
ported subsequent to the last dav of 
the year, upon those policies which 
have expired during that year, and 
upon which no reserve is being car 
ried. In other words, they are the 
losses on fidelity policies, which have 
been reported after the indemnity 
period of the policy has expired. 
Purchase of Lawyers Surety. 
Lawyers Surety Company.—Your 
attention is directed to this matter, 
inasmuch as no such item appears in 
the annual statement filed with your 


losses 


departments as of Dec. 31, 1906, al- 
though the company at that time 
practically owned the outstanding 


capital stock of the Lawyers’ Surety 


Company. The facts as reported to 
us are these: The United States Fi- 
delity & Guaranty Company pur- 


chased the Lawyers Surety Company, 
but the superintendent of New York 
would not allow the former to carry 


in its assets the stock of any other 
insurance corporation. The United 
States Fidelity & Guaranty Com- 


pany, therefore, sold the stock of the 
other corporation to the Baltimore 
Trust & Guarantee Company, reserv 
ing the right to buy it back within 
two years at the price at which it 
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was sold and agreeing with the Balti- 
more Trust & Guarantee Company 
that it would, upon the demand of 
the trust company at the end of two 
years, repurchase it. In accordance 
with this understanding, the stock 
of the Lawyers Surety Company was 
repurchased Jan. 2, 1907, from the 
trust company, and now appears 
among the assets of the insurance 
company. It is claimed by the offi. 
cers of the insurance company that 
this was a bona fide sale and not 
intended merely for the purpose of 
removing the stock from the list of 
securities. Among the bank deposits 
included in the annual statement, 
Dec. 31, 1906, is one of $150,000 with 
the Baltimore Trust & Guarantee 
Company, which represents the pur- 
chase price of this stock; this deposit 
has been permitted to remain with 
the trust company since the sale and 
until its withdrawal on Jan. 2, 1907, 
at which time the stock was recon- 
veyed to the insurance company and 
placed among its assets. 
Disposal of Salvage. 

Salvage.—The method employed by 
this company in disposing of its sal- 
vage goes hand in hand with another 
matter, and the two must be described 
together. On July 28, 1904, the presi- 
dent read to the executive committee 
a letter from the deputy insurance 
commissioner of Massachusetts, stat- 
ing that the capital stock was im- 
paired $63,103.46, as a result of the 
application of the special deposit feat- 
ures of the Massachusetts law. A fund 
of $100,000 was raised among the di- 
rectors, “in the nature of a deed and 
gift to the United States Fidelity & 
Guaranty Company to be permanently 
held by it in its assets, amd to be 
known as a special reserve fund.” 
On Oct. 3, 1904, this money was re- 
paid to the directors by transferring 
or selling nonledger assets (salvage) 
to one of the directors for $90,000 
and the other $10,000 being transfer- 
red from salvage received during 1904. 
This officer borrowed the money from 
a bank, ten directors of the company 
either endorsing his note, or agree- 
ing by a separate instrument to pro- 
tect the bank against loss. We have 
advised that there was no responsi- 
bility either directly or indirectly in- 
curred by the company in this trans- 
action, and that this loan has been 
repaid. In the collateral loans, Dec. 


31, 1906, there is one made to the 
same officer upon some _ salvage 
which had been transferred to him. 


It will be seen that this method of 
treating salvage enables the company 
to take credit for items which under 


the usual departmental rulings are 
disallowed. 
On April 5, 1906, another sale of 


some salvage for $100,000 was made 
to another officer, which money was 
borrowed from a bank upon his note, 
secured by the deposit of the collat- 
eral, and guaranteed by certain di- 
rectors. We respectfully recommend 
that some rule be adopted by your de- 
partments, whereby companies may 
receive credit for the salvage if they 
are properly entitled to it, without 
the necessity for these auxiliary 
transactions. 
Reserve Computations. 

Records.—As indicated in the prev- 
ious pages of this report, the methods 
in vogue in the company’s office are 
not adequate for the securing of prop- 
er unearned premium calculations. 
The cancellations in the burglary de- 
partment have been improperly made 
and the liability of the company on 
this account underrated. Notwith- 
standing that many of the fidelity and 
surety premiums are written for a 
term of years, the company has not 
carried a pro rata share of such prem- 
iums among its liabilities, but has 
treated all premiums as though they 
were for one year contracts. We're- 
spectfully recommend that this con- 


dition be remedied, and we have re- 


ceived the assurance of the officers 
that it will receive their immediate 
attention. The failure of the com- 
pany to maintain records, which show 
the months in which its policies and 
bonds expire, has prevented the cal- 
culation of the unearned premiums 
on a pro rata basis for our statement; 
while the reserves in the burglary de- 
partment were computed on a pro 
rata basis, this result was obtained 
only after the laborious process of 
tabulating the cards for such risks. 


Surplus Contributions Returned. 


At the present time the outstanding 
capital is $1,700,000. The original 
capital stock was sold at par. In No- 
vember and December, 1896, and July, 
1897, $22,000 was contributed to the 
surplus and repaid January and Feb- 
ruary, 1899, by issuing to the contrib- 
utors additional capital stock for the 
amount of their contributions. In 
1898. $183,000 was contributed to the 
surplus as follows: January. 1898, 
$52,000: July, 1898, $51,000; October, 
1898, $50,000; December, 1898, $30,- 
000. This surplus, however, was re- 
turned in cash the following year as 
follows: Jan. 24, 1899, $25,000; Jan. 
31, 1899, $76,000; Feb. 16, 1899, $30,- 
000: Feb. 28, 1899, $10,000; June 15, 
1899, $42,000. The money necessary 
to repay these contributions to sur- 
plus was obtained by selling the new 
issues of stock at 150. 


Statement by Company. 


In circulating the figures arrived at 
by the examiners the management of 
the United States Fidelity and Guar- 
anty makes this statement: 

“The difference between the com- 
pany’s statement as of December 31st, 
1906, and the statement prepared by 
the examiners, results largely from 
technical construction. For example: 
Premiums that the company included 
in its 1906 receipts, because the ap- 
plications were made and the business 
written in 1906, although the bonds 
were not to take effect until January 
ist, 1907, were deducted by the exam- 
iners, thereby reducing the premium 
receipts for 1906. Expenses author- 
ized in 1906, but not accrued or paid 
until 1907, were charged by the ex- 
aminers against the business of 1906, 
thereby increasing the expenses for 
that year. 

“The premium and claim reserves, 
and the depreciation in market value 
of securities were slightly increased 
by the examiners over these items 
carried by the company. 

“This examination and report es- 
tablish beyond all question that the 
company’s Home Office property, in 
the heart of the financial district of 
Baltimore, and other unincumbered 
real estate, are conservatively worth 
$521,642.00; that its high-class securi- 
ties are conservatively worth, includ- 
ing cash in offices and depositories, 

2,731,128.00; that its other valuable 

assets are conservatively worth $386,- 
283.00; and that it has no liabilities 
other than the reserves which it is 
required by law to carry. 

“This should be, and no doubt is, 
sufficient evidence and guarantee to 
our agents and clients that the United 
States Fidelity and Guaranty Com- 
pany, with its capital of $1,700,000.00, 
and resources amounting to over $3,- 
600,000.00, is in a strong and hea!thy 
financial condition.” 

At the close of business on Sep- 
tember 30th, the company claims as- 
sets of $3,849,889.89, and a net sur- 
plus, beyond its capital of $1,700,000, 
of $327,035.26. The liabilities are ap- 
portioned as follows: Premium re- 
serve, $1,274,876.90; claim reserve, 
$448,548.92 and commissions due on 
uncollected premiums, $99,428.81. 





An addition to the corps of exam- 
iners employed by the New York In 
curanee Department is William LB. b. 
Smith, of Rochester. 


ERWRITER. 


UND. 





October 24, 1907. 


————— ———— = ——~— + 





ACCIDENT FAKERS. 





Chicago Authorities After a Colony of 
Professional Crooks—Casualty 
Men Help Investigators. 





The Chicago authorities believe they 
have unearthed colonies of people in 
that city who’are professional claim- 
ants seeking to defraud the city and 
corporations by feigning injury by 
accident. 

In one locality Dauphin Park, four 
blocks square with fewer than 200 
inhabitants there are 100 litigants 
having personal injury cases in the 
courts. In one house there are nine 
persons with such suits. Habitual 
“invalids” are used to _ perpetrate 
fraud. 

Investigating these colonies of pro- 
fessional claimants is a committee 
consisting of Geo. A. Gilbert of the 
Employers Liability, O. W. Dynes of 
the Fidelity and Casualty and C. A. 
Morrison, Assistant City Attorney of 
Chicago. 

Protection Offered Trustees and Di- 
rectors. 





Directors, trustees, or managers of 
corporations, who by the terms of the 
Saxe law, passed at the latest. session 
of the New York Legislature, may be 
held liable by stockholders, for any 
loss suffered through the neglect or 
mismanagement of those in charge, 


may be indemnified against loss by 
virtue of a new indemnity bond of- 
fered by the National Surety Com- 


pany, of New York. The bond sells 
for $2 per thousand per annum. 





Accident Insurance to be 
Its Specialty. 


Industrial 


While the charter of the newly 
formed Security Casualty Company, 
of Indianapolis, permits it to write 
a number of casualty insurance lines, 
a particular drive will be made to 
secure industrial accident business. 
The company has a capital of $300.- 
000, and is reported to have good 
backing. 





Ready November 1. 





It is expected that the Lyon Bond- 
ing and Surety Company, a new cor- 
poration of Omaha, Neb., will be 
ready for business by the first proxi 
mo. It boasts of a capital of $100,000, 
and will write surety, fidelity, burg- 
lary and plate glass lines. Henry 
Haubers is its president and Ed. L. 
Culver the secretary. 
Two Accident 

Clauses, 








Object to Policy 





The Wisconsin department has no- 
tified the Pacific Mutual Life that it 
will not be permitted to continue the 
use of the total and permanent dis- 
ability clause in its participating po- 
licies as it is against the law of that 
State. 

Prominent Chicago Financiers Con- 
nect With National Surety. 





It has developed in the past few 
days that several prominent Chicago 
men have identified themselves with 
the National Surety Company, of New 
York, in the capacity of an Illinois 
Advisory Board, with authority to act 
on Western bond transactions with 
the full power of the New York of- 
ficers. : 

Charles G. Dawes, ex-comptroller 
of currency, and now president of the 
Central Trust Company of Illinois, 
becomes resident vice-president. Sam- 
uel L. Felton, president of the Chi- 
cago and Alton: John A. Speer, pres- 
ident of the Chicago Jynction Rail- 
way; A. J. Earling, president of the 





Chicago, Milwaukee and St. Paul 
Railway, and Walter H. Wilson, vice- 
president of the Western Trust and 
Savings Bank, and now comptrol- 
ler of the City of Chicago, with Resi- 
dent Vice-President Dawes, consti- 
tute the entire Illinois board. Mai 
shall J. Kirkman, son of M. M. Kirk- 
man, vice-president of the Chicago 
and Northwestern Railroad, becomes 
resident assistant secretary. Wins- 
ton, Payne, Strawn and Shaw, and 
Calhcun, Lyford and Sheehan, are 
counsel. 

FOR MUTUAL BENEFIT. 
Representatives of Liability Insurance 
Writing Companies Form An 
Association. 

Following an interchange of ideas 
as to the advantages that might re- 
sult from co-operation among. the 
heads of the underwriting, claim and 
inspection departments of the liabil- 
ity companies, an organization called 
the Liability Insurance Association 
was formed in New York city, last 
week. While it was expressly stip- 
ulated that the organization, avoid 
the question of rates, the general 
opinion held that much good might 
be accomplished through frequent ex- 
change of views and experiences. W. 
G. Coles. of the Travelers, was chosen 
president of the Association and F. G 
Kingsbury, of the Pennsylvania Cas- 

ualty, secretary. 





After Liability Business in the 


West, 





John L. Paul is in charge of the 
Philadelphia Casualty Company’s 
newly opened liability department at 
Chicago. The company had not been 
writing this branch of business in the 
yarden City for several years, but 
intends seeking it aggressively in fu- 
ture. 





$50,000 Damages Claimed. 





Daniel McCarthy, a shirt manufac- 
turer of Glen Falls, N. Y., has brought 
suit against Spencer Trask, the well 
known New York broker, for $50,000 
damages, for injuries alleged to have 
been suffered through being run down 
by an automobile owned and occupied 
at the time of the accident by the 
defendant, 





Indiana State courts that have re- 
fused to accept bonds of outside sure- 
ty companies, have been sharply re- 
minded by State Auditor Billheimer, 
that all corporations licensed in the 
commonwealth are solvent and reput- 
able, and should not be discriminated 
against if they happen to be domi- 
ciled outside of Indiana. 
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DISPOSED OF STOCK, 








Aetna Indemnity Company Sold Its 
United Copper Securities 
a Month Ago. 
Vice-President Beekman Hunt, of 
the Aetna Indemnity Company, con- 
firmed ‘to a representative of the 


Eastern Underwriter the story that 
the large block of United Copper 
Company stock previously held as an 
investment, had been sold on the 19th 
of last month. Despite the prevailing 
anxiety in the financial world, Mr. 
Hunt is decidedly optimistic as to 
the future of the Aetna Indemnity. 





SAGACITY AND STUPIDITY. 

The public prints are at present 
overflowing with accounts of the war- 
fare now being waged between the 
railroads of the country and the in- 
dividual States. 

Many of the State Legislatures have 
passed enactments. directing the 
transportation companies to carry 
citizens at the rate of 2 cents per 
mile. These important laws have in 
most instances been added to the 
statutes by a body of men whose 
knowledge of the operation of a rail- 
road consists of the very forcible re- 
minder that whereas, heretofore the 
journey to the seat of government 
was made upon an annual pass, that 
now the representatives of the “pee- 
pul” are compelled to either hot-foot 
the distance between their abode and 
the above destination or be carried 
by the accursed railway at so many 
kopecs per. 

Now of all the avenues of human 
endeavor that have come under our 
observation, the successful operation 
of an extensive railway system is the 
one which to our minds requires the 
highest order of ability, and we re- 
spectfully uncover in the presence of 
that being who has mastered the in- 
calculable details accompanying the 
management of the modern railroad. 
But it seems that the legislative 
bodies to which we have referred do 
not share our expressed admiration, 
and they have taken it upon them- 
selves to impress upon the railway 
operators that economical principle 
that the greater the production the 
less the cost, which applicable to 
railroading means that by reducing 
the rate to 2 cents per mile, travel 
will increase, and thus the railways’ 
treasury will expand. 

Now, gentle reader, this is where 
we expect you to say “What has all 
this got to do with Plate Glass In- 
surance.” Candidly, nothing; only 
we can’t help but compare the sa- 
gacity of the plate glass underwrit- 
ers to the stupidity of the railroad 
operator, for the motto of the former 
has ever been “Down with the rate.” 
—‘The Budget,” published by the 
Maryland Casualty Company. 





Re-organizes City Department. 





Assistant Secretary F. G. Moxsel 
of the Philadelphia Casualty has been 
placed in charge of the City Depart- 
ment of the company, which will be 
located on the ground floor. It will 
include the following branches: Acci- 
dent and health, George A. Mills; 
Liability, C. H. Gillette and C. E. 
Stevens; Plate Glass, W. R. Percy. 





Assistant Manager of Liability De- 
partment. 





The Norwich and London Accident 
Association has named as the assist- 
ant manager of its liability depart- 
ment in this country, John L. Royal, 
for long attached to the Boston of- 
fices of the Travelers. 


——— — 


THE EASTERN UNDERWRITER. 





Home Office, 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 

a 


Daniel D. Whitney, Vice-Pres. 





METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. 


Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED, 


47 CEDAR STREET. 


Alonzo G. Brooks, Ass‘t Sec. 
Ce 











GREAT EASTERN 


CASUALTY AND INDEMNITY CO. 


ACCIDENT _ AND 
HEALTH 
INSURANCE 








290-294 Broadway, New York 
Capital > a $200,000.00 Writes Best Policies 
Assets - . > $418,791.17 Comers ar 
Surptus to Policyholders . $306,652.37 Industrial 


Monthly Payments 





Claims Paid Over Half a Million Dollars 





Liberal Contracts for men of 
orce and Character who cag 





LOUIS H.FIBEL . - 


President 





write business 





Teams, Burglary 





‘THE FRANKFORT 


INSURANCE CoO. 


OF FRANKFORT-ON-THE-MAIN, 
HSTABLISHED i865. 


nited States Department, 100 William Street, New York, N.Y 
TRUSTEES: 
RICHARD DELAFIELD. Pres. of National Park Bank 
— nee, ae ag Thalmann & Co. 
OYVESANT FiIsH, Director Illinois Centrai R 
(. H. FRANKLIN, U.S. Mgr. aad A'torney. JNO. M SMITH gee 
Employers and Public Liability, Elevator Insurance, 
, Individual Accident and Health, and Industrial Accident 
Deposited with Insurance Departments inthe U.S 
for Protection of Pulic shoulders, 


Agents Wanted for Unoccupied Territory. 


GERMANY. 


JNO. M. SMITH, Sec. U. S. Branch 
Workmen’s Collective, 


$550,000.00 

















Here is the list of the twenty-five 
superintendencies of the Prudential, 
who lead in actual industrial increase 
for the year proportionate to the 
number of assistants and agents on 
staff, to and including the week of 
September 30th, 1907: 

1, J. E. O’Brien. Sp. Asst., Wheel- 
ing; 2, B. R. Crosby, Sp. Asst., Pitts- 
burg, Kas.; 3, J. F. Walsh, Sp. Asst., 
East Boston: 4, H. Shabshelowitz, 
Fall River; 5, C. F. Bernhardt, Jop- 


lin; 6, V. W. Kenney, Baltimore 3: 
7, J. W. St. Clair, Hagerstown: 8, D. 
Hudson, Kansas City 2; 9, E. W. 


Barrett, Vincennes: 10, J. Pauer, Mc- 
Keesport; 11, A. BE. Rogers, Chicago 
7: 12, I. A. Rosen, Buffalo 3; 13, J. P 
Zimmer, Oshkosh: 14. T. E. Godfrey, 
Worcester; 15. G. W. Lamson, Chi- 
cago 5; 16, A. X. Schmitt. Chicago 2: 
17, G. S. Wainwright, Washington: 
18, E. H. Smith, Cleveland 1; 19, R. J. 
Meister, Joliet: 20, W. V. Swartz- 
baugh, Chillicothe; 21. J. C. Kuch, 
Anderson; 22, C. R. Showalter. Mil- 
waukee 2; 23. D. M. Buckley, Water- 
bury; 24, J. C. Ludman, Springfield: 
25, A. Jeanes, Columbus. 





Objection has been taken to the fin- 
al accounting of A. R. Hutchinson, 
guardian of the estate of Helen Dun- 
bar, late of Trenton, N. J. The value 
of the estate is placed at $56,000, and 
the heirs contend that the account 
rendered by the guardian is “short, 
insufficient and: irregular.” 


‘ 


ba 


Experienced man with a record and 
ready to duplicate or excell it, as field 
representative for casualty company. 
Must have knowledge of liability and 
kindred lines and be able to secure 
and direct local agents, E, M., Eastern 
Underwriter Office. 





A gentleman who has been a suc- 
cess as a personal producer and or- 
ganizer is open for an engagement 
as Superintendent of Agencies, State 
Manager or General Agent, in a city 
of not less than two hundrec thous 
and population. References and bond 
if necessary. Address, “Successful,” 
The Eastern Underwriter, 105 Will- 
iams St., New York. 





General Agent.—An active, capable 
man who understands life insurance 
and handling agents is wanted to 
conduct a General Agency for a prom- 
inent life insurance company in a 
good field. Liberal contract to a man 
who can fulfill the requirements of the 
position. Write “D,” Eastern Under- 
writer, 105 William st., New York 





Wanted—One of the 
insurance companies 
General Agent of high standing, 
experience and energy for one 
of the New England States. Ex- 
cellent field. Large business’ in 
force. Great opportunity for the 
right man. Address “Opportunity,” 


leading life 
desires - 
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OR A DEFINITE PROMISE TO 

PAY, well defined, no experi- 
ment and taking no chances that 
technical legal definition of, what 
constitutes an accident will be used 
to defeat claims, buy your insurance 
in and sell the policies of 


“The Central” of Pittsburg, Pa. 
Its management will tell you, in YES 
or NO answers, what it covers and 
what it does not cover. 
Agents Wanted, 
For particulars address 


THE CENTRAL ACCIDENT 
INSURANCE COMPANY 


PITTSBURG, PA. 
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of New York 
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KIMBALL C. ATWOOD, President, 
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David McClure, President. 
Andrew T. Sullivan, First Vice-Presi- 
dent. 
Clinton D. Burdick, Second Vice-Presi- 
dent. 
Frank A. Condon, Third Vice-Pres. & 
Treasurer. o 
Joseph McCloskey, Fourth Vice- 
President, 
Walter C. McClure, Secretary. 
Cc. E. Hart, M J. Mulrennan, Asst. 
Secretaries. 


M. 





The Empire State 
Surety Company 


$500,000.00. 
393,906.78. 


Capital 


GUPPIMD ccccccccece 

Surety and Fidelity Bonds, Liability, Burg- 
larv, Plate Glass, Boiler, Personal Accident 
and Health Insurance. 

William M. Tomlins, Jr., ~sesident 

Moses May. First Vice President 

Willard P. Reide, Second Vice President 

Daniel Stewart, Secretary 


New York Office, 34 Pine St. 
Brooklyn Office, 192 Montague St. 





State Agent for Rhode Island: An 
unusually attractive proposition for a 
life insurance man who thoroughly 
understands specialling old _ policy- 
holders. Best references required. 





Address “Rhode Island,” Eastern Un- 


Eastern Underwriter, 105 William st., | derwriter Office. 


New York City. 





The Star Agency 


LIKE 


The Star Policy 


IS IN 


Great Demand . 


Write for Particulars 








THE EASTERN UNDERWRITER. 






October 24, 1907. 


The attention of Reliable Agents in sea ch of desi able cont acts is called tothe 
JOHN HANCOCK 


Mutual Life Insurance Company 


OF BOSTON 


S. H. RHODES, President, 
ROLAND O. LAMB, Vice-President. WALTON L, CROCKER, Secretary. 


None but the best forms of Life, Endowment, Term and Instalment 
Policies issued. See our Optional Annuity Policy. Good Agency contracts 
to the right men. 

FRANCIS MARSH, 
Menager for Eastern Massachusetts, 
JOHN HANCOCK BLDG., 202 DEVONSHIRE STREET. 








Che Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
«The Leading Industrial 


ORGANIZED 1857 


| 


| 








The Management The Northwestern | THE 
Mutual Life Insurance Co. was en- | eet 
nh yieXa jotta | Mutual Life 





when it passed laws in 1906 which virtually 
made ‘mandatory the business policy of The 
Northwestern, 


And By The Public 


because more insurance was applied for in 
1906 than in any previous year of The North- 


Insurance Company 
of New York 





Insurance Company in 
America”’ 





AGENTS WANTED. 


Growth of Company 


Dec. 3ist Insurance in Force 
a e « « © $ 22,517,043 
ae a a ee 127,629,903 
ae eee oe ee 819,252,279 


Business of 1906 largest in history of Com- 


western’s 50 years of existence. 
It is capable of easy demonstration thatThe 
Northwestern is the best Company to insure in. 
See The Northwestern’s 1907 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement and 
the new Automatic Loan feature. 
Issues Partnership and Corporation Insurance. 


Under a New Management, 
With the standard policies and the 
i safe-guards established by the law oi 
| Now York—the most exacting ever 
| enacted, 


Any honest, capable and industri- 
Ous Man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the’ busi- 


pany. Purely Mutual and transacts business 
only in healthful portions of United States. 





With the company’s vast resources 
—greater by many millions than 
| those of any other company in the 


For further infarmation or an Agency, address 
H. F. NORRIS, 


Superintendent of Agenc:es. 














ness by diligent study and practical 


| world—now closely invested in the 





experience, can, by demonstrating his 


capacity, establish his claim to the T. Wm. Pemberton, 1st Vice-Pres. 
highest position in the field. It is ; 
within his certain reach. The oppor- 


tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any ef the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. | 


The PIONEER Southern 





Assets 


GERMANTA 


FTRE INSURANCE COMPANY, 


J. G. Walker, Pres‘dent. 


ORGANIZED 1871 


Life Insurance Company 0° Virginis 


HOME OFFICE, RICHMOND, VIRGINIA. 


Industrial 
The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 
The Most Approved Forms of Life, Endowment and Industrial Policies Is- 
sued on Favorable Terms. 


Total Payments to Policyholders since Organization. NEARLY—$8,000,000.00 


|} most profitable securities consistent 
| With safety, v 
With an economy of management 
equalled by few and excelled by none, 
maintains its place in the front rank 
held by it for sixty-four years as, 


W. L. T. Rogerson, Secretary. 





The best dividend-paying company, 
The best company for policyholders, 
The best company for agents, 


Life Insurance Company. 


Apply for agéncy to 
| GHORGE T. DEXTER, 2nd Vice-Pres., 


The Mutual Life 


Insurance Company 


OVER— $3,000,000.00 
OVER—$55,000,000.09 





NEW YORK. 


ORGANIZED 1859. 


Cash Capital, 
Assets, 
Net Surplus, 


HEAD OFFICE: 
Cor. William and Cedar Streets. 


$1,000,000.00 
5,178,071.22 


1,094,932.62 CHARLES M. TURNER, . 





C. H. Jackson, Agency Sec’y, 


: Security Mutual 
Life Insurance Company 


BINGHAMTON, N. Y. 


Issues the New York Standard forms of | 
policies providing annual dividenas. Men | 
of ability wanted in unoccupied territory. 
For particulars, address 


of New York 


34 NASSAU STREET 
NEW YORK, N.Y 





‘s of "| $106,000,000 


| ee 





| Paid in Fire Losses 
in the United States alone during 











THE FIDELITY AND CASUALTY COMPANY 


OEE. inn. dda neces hh 0a 4s bi eeb" Ss) ateoneemesencsaeen $7,865,185.55 
Capital and Surplus ....cccc scccccccccvevcesees 2,622,129.12 
Losses paid to June 80, 1907 ....cccecoccccvcvccés 25,407,810.21 


This Company Grants Insurances as Follows: 
Bonds of Suretyship for Persons in Positions of Trust, 
Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, Fly- 
wheel, Employers, Public, Teams. Workmen’s Collective, 
Elevator and General Liability, Personal Accident, Health 
and Bonded Attorneys’ List. 
OFFICERS: 
GEORGE F. SEWARD, President. 

HENRY CROSSLEY, 

Assistant Secretary. 
GEORGE W. ALLEN, 

3rd Assistant Secretary. 


ROBERT J. HILLAS, 

Vice-President, Secretary and Treas. 
FRANK E. LAW, 

2nd Assistant Secretary. 




















Home Office | 57 YEARS. 
Pittsburgh Life and — Pola 
A 
Wh nsaynvte wesc Over sae GLOBE 


Insurance Company. 


$10,000,000 
W. C. BALDWIN, Pres, 
Solicitors’ Contracts Direct 
with the Company 


No General Agents 
Assets Exceed Total Liabilities by More 
than $800,000 
PITTSBURGH LIFE B’LD'G, Pittsburgh, Pa. 





ASSETS U. S. BRANCH, 
$12,335,961. 
NET SURPLUS 
$4,623,651. 


CONFLAGRATION PROOF. 
New York Office, 45 William St. 








| 
| 











